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12310 SW CENTER ST, BEAVERTON, OR 97005

62-UNIT VALUE-ADD OPPORTUNITY
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3-YEAR INVESTMENT 
OPPORTUNITY



The information set forth in this Investment Summary is being provided to you solely for discussion purposes and contains confidential information not intended for public

use or distribution. The recipient of this Investment Summary agrees that it will not divulge any such information to any other party and will not reproduce or distribute it or

any related materials in whole or in part, without the prior written consent of Next Wave Investors, LLC.

This Investment Summary does not constitute an offer to sell or solicitation of an offer to buy any securities. Any offering will only be made pursuant to the relevant

information within a private placement memorandum, or similar document prepared by Next Wave Investors, LLC, and subscription documents, all of which must be read in

their entirety. No offer to make an investment will be made prior to receipt by a potential investor of these documents and the completion of all the appropriate documents.

No information contained in this Investment Summary, or any oral or written communication with an interested party should be relied upon as a representation or warranty

as to any matter from any person, and no liability shall attach to any person or entity as a result of such information. This Investment Summary is indicative only and is

subject to updating, amendment and more complete disclosures.

This Investment Summary is only directed at persons to whom it may lawfully be distributed and any investment activity to which this Investment Summary relates will only

be available to such persons. It is the responsibility of any interested party to satisfy itself as to the full compliance with applicable laws and regulations of any relevant

jurisdiction, including obtaining any governmental or other consent and observing any other formality prescribed in such jurisdiction. Nothing in this Investment Summary

constitutes advice relating to legal, taxation or investment matters and interested parties are advised to consult with their own professional advisors in connection with

making an investment decision.

The information contained in this Investment Summary was obtained by Next Wave Investors, LLC from third party sources, and no assurance can be given as to the

accuracy or completeness of such information. Any forward-looking statements, including, without limitation, financial projections or expectations, contained in this

Investment Summary should not be regarded as a representation by any person that the estimates, projections, or expectations will be achieved. Such forward looking

statements are subject to substantial risks and uncertainties. Actual results will differ and could be materially different from those discussed or implied herein as a result of

various factors, including future economic, competitive, and regulatory or market conditions, future business decisions or the impacts of the war in Ukraine. Before

investing, investors should be aware that the occurrence of the risks, uncertainties and events described in the “Risk Factors” section of the private placement

memorandum, to which investors will receive access subsequent to the execution by each such investor of a confidentiality agreement, could have a material adverse effect

on the business, results of operations and financial conditions of the Property and the limited liability company that will be formed to acquire it. While the Sponsor and its

affiliates have been involved in previous successful endeavors, investors should realize that past performance is no indication of future performance and that investors

cannot rely on such past performance in making their investment decision.
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THE HUNTLEY APARTMENTS
62 Units ● Beaverton, Oregon

Executive Summary



EXECUTIVE SUMMARY
THE HUNTLEY

Next Wave Investors, LLC (“Next Wave”) is currently pursuing The Huntley (“the Property”), a 62-Unit garden-style community with strong value-add upside in Beaverton, OR. The Property is

being acquired off-market through broker and principal relationships.

The Property is well positioned to capitalize on the growing population and robust employment growth within the surrounding areas. Residents are privileged with direct access to TriMet’s

public transit system that provides seamless connectivity to downtown Portland and the greater metro area via the MAX light rail, regional bus service, and WES commuter rail. Additionally,

The Property is surrounded by amazing amenities, with attractions like the Tualatin Hills Nature Park, Oregon Zoo, and Cooper Mountain Nature Park. The Property provides residents the

small-town pleasures of a rural environment with the local amenities of urban life. Residents of the Property enjoy immediate access to HW 217 that connects with HW 26 and I-5

providing seamless connectivity to downtown Portland (14 minutes), Nike HQ (10 minutes), and PDX Airport (30 minutes).

The Property represents a strong value-add opportunity, as all 62 units require installation of HVAC units while nine (9) units are classic models that require modernization. Next Wave will

renovate the remaining 9 units to a consistent, premium finish-level, which will provide significant upside in rent premiums

Deal Highlights:

 Excellent Value-Add Upside: The unrenovated units are expected to generate $272 in renovation premiums, a 19.2% return on cost.

 Strong Rent Growth: Beaverton, a submarket within the Portland MSA, demonstrates strong apartment fundamentals with an expected average annual rent growth of 7.39% through

2024 (YardiMatrix).

 Portland/Beaverton Fundamentals: Portland’s low cost of living makes it an attractive alternative to other popular West Coast cities. Additionally, businesses benefit from lower

business costs, and employees can support a higher quality of life, despite lower wages. These factors have attracted a highly educated millennial renter base which has in turn

helped grow the city’s booming culinary and active outdoor scenes.
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THE HUNTLEY APARTMENTS
62 Units ● Beaverton, Oregon

Business Plan



BUSINESS PLAN
THE HUNTLEY

The objective of Next Wave’s business plan is to maximize net operating income and generate consistent returns and appreciation during the anticipated three-year ownership period by

implementing a professional leasing and management program, completing strategically planned renovations and repairs to the Property, increasing revenue and improving overall

operations. Next Wave has budgeted approximately $933,762 in capital expenditures which will be allocated to both interior and exterior renovations. Interior and exterior/common area

renovations are expected to be as follows:

The seller has completed interior upgrades in all but nine (9) units. Next Wave plans to renovate the remaining nine (9) units to capture the unrealized renovation premium rent. Next

Wave also plans to install new wall-mounted HVAC units in all 62 units. This feature will greatly enhance the tenant experience during the summer months. For instance, last year

Portland experienced record-breaking high temperatures of 116°F leaving residents without HVAC units to suffer. According to the American Housing Survey of 2019, Portland ranks third

lowest in all metropolitan areas that are air-conditioned in the nation. This added amenity will enhance the competitiveness of these units in the eyes of prospective tenants.

Primary Business Plan Objectives:

Next Wave will bring all units to a fully renovated status by spending approximately $17,000 on interiors for the remaining nine (9) units. These upgrades will produce a blended average

renovation premium of $272 per unit, representing a 19.2% return on cost. Next Wave expects new carports to cost an average of $2,500/space and anticipates being able to charge up

to $50/month for each space, representing a 24% return on cost

The Next Wave interior renovation program will include:

▪ Stainless steel appliances

▪ New Washer/Dryer

▪ New HVAC units

▪ Lighting fixtures

▪ Plumbing fixtures

▪ Vinyl plank flooring in common areas

▪ New carpet in bedrooms

▪ Hard surface countertops

▪ New cabinet doors

▪ Brushed nickel hardware

▪ New paint

▪ Balcony/Patio Repairs

▪ Electrical plates 7

The Next Wave exterior/common areas renovation program will include:

▪ Exterior paint refresh

▪ Roofing repairs

▪ Walkway repairs

▪ Parking lot resurfacing

▪ Landscaping

▪ Carport Installation

▪ Amenity refresh
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*classic units pictured here are for illustration purposes only, actual units vary

CLASSIC UNITS REQUIRING MODERNIZATION
THE HUNTLEY



RENOVATED UNITS
THE HUNTLEY

Interior renovations are expected to cost approximately $17,000 per classic unit, 

producing renovation premiums of $272, representing a 19.2% return on cost.
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THE HUNTLEY APARTMENTS
62 Units ● Beaverton, Oregon

Financials



11

FINANCIALS
THE HUNTLEY

Acquisition Price: $18,000,000 Price Per Unit: $290,323

Acquisition Cap Rate: 4.4% Price Per SF: $316

Project Unlevered IRR: 11.6% Total Rehab Budget: $933,762

Project Levered IRR: 20.5% Project Equity Multiple: 1.7x

LP Levered IRR: 16.4% LP Equity Multiple: 1.5x

Cash-on-Cash: 5.6%



3-YEAR PRO 

FORMA CASH 

FLOWS
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Revenues

 Annual market rent growth is based on YardiMatrix forecasts, which projects a 3-year average of 7.39% annual growth. Current underwriting assumes 5.58% average annual rent

growth during the 3-year hold.

 Economic vacancy is being underwritten at 10.0% in year 1. The Property’s current economic vacancy is much less than 10%.

 Parking fees of $50/reserved spot will be introduced in year 1 following the installation of the carports and will be fully implemented during the following 12 months.

 RUBS – a Ratio Utility Billing System will be introduced in year 1 and will be fully implemented during the following 12 months.

 Other income (including late fees) is expected to be restored to pre-covid market levels within the first 12 months.

Expenses

 Payroll: $1,450 per unit, supported by market. This assumes 1 full-time property manager and 1 full-time maintenance technician.

 G&A + Legal: $275 per unit, supported by market.

 Leasing and Marketing: $200 per unit, supported by market, to cover web/media advertising and resident events.

 R&M, Turnover, Contracted Services: $880 per unit, supported by market. Contracted services include regular landscaping services.

 Utilities: Based on T12 and inflated by 3% annually.

 Trash: Based on T12 and inflated by 3% annually.

 Insurance: $450 per unit, based on current in-place insurance at the Property, Next Wave is in the process of procuring quotes.

 Property Management Fee: 3% management fee, Next Wave Property Management, LLC.

 Replacement Reserves: $250 per unit.
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THE HUNTLEY



14

PRO FORMA RENTS
THE HUNTLEY
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RENOVATION BUDGET
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THE HUNTLEY APARTMENTS
62 Units ● Beaverton, Oregon

Investment & Debt Structure
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Total LP Raise: 90% of total capital ($7,650,000)

Sponsor Equity: 10% of total capital ($850,000)

Distributions of Capital Proceeds:

First, 90% to the investors and 10% to the sponsor until the investors have received an 8.0% IRR on 

invested capital;

Second, to the extent available, funds split 67.5% to investors and 32.5% to the sponsor until the 

investors have received a 17% IRR on invested capital; and 

Third, any remaining funds split 45% to investors and 55% to the sponsor.

Underwritten Hold Period: 3 years

Transaction Fees:

2.0% ($360,000) acquisition fee, which will be invested into the deal as part of sponsor’s equity 

contribution

2.0% asset management fee on monthly gross revenues

3.0% property management fee paid to Next Wave Property Management, LLC

7.5% construction management fee on budgeted capex costs

INVESTMENT STRUCTURE
THE HUNTLEY
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Loan Amount: $11,500,000

Fixed Rate: 3.27%

Term: 30 Years

Amortization: 360 Months

Interest Only Period: 36 Months

Origination Fee: 1.0% of the Loan Amount

Exit Fee: 1.0% after 1 year

DEBT STRUCTURE
THE HUNTLEY
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THE HUNTLEY APARTMENTS
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PROPERTY INFORMATION
THE HUNTLEY

Address 12310 SW Center St

Beaverton, OR 97005

Units 62

Avg SF 919

Net Rentable SF 56,987 sf

Year Built 1972

Acreage ±2.96

APN 1S110CC00500
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1 Bed / 1 Bath

745 SF

2 Bed / 1 Bath

973 SF

3 Bed / 2 Bath

1,100 SF

FLOOR PLANS
THE HUNTLEY

Unit Amenities:
• Fully Equipped Kitchens with Dishwashers

• Spacious Walk-In Closets

• Ample Storage Space

• In-Unit Washer & Dryer*

• Ceiling Fans*

• Stainless Steel Appliances**

• New HVAC Units**

• Updated Balcony/Patios**

*In select units

**Planned



AMENITY PHOTOS
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Community Amenities:
• Outdoor Seasonal Pool

• Stand-alone Leasing Office

• Fitness Center

• Playground & Basketball Hoop

• Dog Park

• Green Space



EXTERIOR PHOTOS
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RENOVATED INTERIOR PHOTOS
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RENOVATED INTERIOR PHOTOS
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PROPERTY MAP

Photo credit: HFO
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THE HUNTLEY APARTMENTS
62 Units ● Beaverton, Oregon

Market Information
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Source: HFO
Photo credit: HFO
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Source: HFO
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Source: HFO
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Beaverton Transit Center

Photo credit: Steve Morgan
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BEAVERTON MEDIAN HOME VALUE

$552,698

Source: HFO

Photo credit: HFO
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Source: HFO
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THE HUNTLEY APARTMENTS
62 Units ● Beaverton, Oregon
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1 2

3 4

5 6

RENTAL COMPS
THE HUNTLEY
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Year Built 1989 1977 1980 1987 1991 1972

Total Units 119 128 440 180 254 62

1 Bed SF 750 775 610 780 700 745

1 Bed Rent $1,841 $1,595 $1,600 1,545 $1,633 $1,600

1 Bed Rent/SF $2.45 $2.06 $2.62 $1.98 $2.33 $2.15

2 Bed SF 990 970 980 950 880 973

2 Bed Rent $2,192 $1,795 $1,900 $1,849 $1,785 $1,850

2 Bed Rent/SF $2.21 $1.85 $1.94 $1.95 $2.03 $1.90

3 Bed SF 1,180 1,150 1,100

3 Bed Rent $2,384 n/a n/a n/a $2,300 $2,100

3 Bed Rent/SF $2.02 $2.00 $1.91

Willow Grove Oak & Iron Arbor Creek Cedar Hills Cedar Crest The Huntley

Rental Comps Summary Post-Reno Rents
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SALE COMPS
THE HUNTLEY
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Year Built 1985/1996 1975 1989 1991 1998 1972

Total Units 423 138 261 129 84 62

Avg SF/Unit 820 858 859 969 918 919

Net RSF 346,860 118,404 224,199 125,001 77,076 56,978

Date Closed Oct-21 Dec-21 Dec-21 Oct-21 Under Contract May-22

Property Type Garden-Style Garden-Style Garden-Style Garden-Style Garden-Style 973

Price Per Unit $343,381 $340,580 $309,387 $342,636 $315,476 $290,323

Price Per Foot $419 $397 $360 $354 $344 $316

Seven West at 

The Trails

Arrive Murray 

Hill
Sunset Summit

Milo at 

Mountain Park The Hanover The Huntley

Sales Comps Summary



COMPANY
PROFILE

MULTIFAMILY INVESTMENT FOR THE NEXT WAVE OF OPPORTUNIT Y
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With nearly two decades of experience acquiring, redeveloping and managing

multifamily properties, Jordan Fisher is a multifamily investment expert.

As Principal of Next Wave, Fisher spearheads the company’s investment

strategy, and oversees property selection, renovations, and repositionings to

ensure strong results.

Prior to joining the executive ranks in commercial real estate, Fisher was founder

and CEO of TPG Consulting, LLC, a web development and digital marketing

company. Under his leadership, the firm grew from two employees to over 110

with revenues over $21.5 million. TPG was recognized as an INC 500 company

as well as one the Los Angeles Business Journal’s 100 fastest growing private

companies. In 2014, after running the company for over seven years, Fisher

successfully sold the company to a Beijing based multi- national Business

Services firm.

Prior to founding TPG, Fisher worked at Deloitte Consulting and served as a

Captain in the United States Army.

A graduate of the U.S. Military Academy at West Point, Fisher earned his MBA

from the UCLA Anderson School of Business.

Jordan Fisher is a licensed Real Estate Broker and is a member of the California

Association of Realtors.

Jordan Fisher

Principal

LEADERSHIP
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A seasoned attorney with tremendous hands-on experience in real estate,

David Sloan is an expert in multifamily real estate transactions, as well as

asset and project management.

As Principal for Next Wave, Sloan oversees all of the firm’s acquisitions and

investments to ensure accuracy, legality and efficiency.

Earlier in his career, Sloan served as Senior Vice President – General

Counsel of Sunstone Hotel Investors, Inc. (“Sunstone”), a publicly traded

REIT. In that role, he managed all legal functions, including securities

matters and real estate transactions.

Prior to joining Sunstone, Sloan was engaged in the private practice of law

in San Diego. He holds a B.S. degree from Ball State University and a J.D.

degree (cum laude) from Thomas Jefferson School of Law.David Sloan

Principal
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LEADERSHIP
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INVESTMENT EXECUTION
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CASE STUDY

HARLOW APARTMENTS LAS VEGAS, NEVADA

Next Wave increased the value of this Class A, resort- style

apartment community by more than 20% in less than 16

months by strategically recognizing the rapid growth

trajectory of the submarket.

We performed major interior renovations in nearly

30 units, which proved the underwritten value-add strategy.

Our more-efficient operations model coupled with achieving

higher revenues resulted in our investors realizing an IRR

nearly 2x projections.
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Property 
Type

Units Year Built
Date 

Acquired
Purchase 

Price
Date Sold Sale Price

Multifamily 98 2003 March 2019 $17,100,000 July 2020 $21,500,000



INVESTMENT EXECUTION

4
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CASE STUDY

ORANGE TREE VILLAGE TUCSON, ARIZONA

Next Wave completed aggressive interior and exterior

renovations at the property, as well as implemented

competitive amenities.

By adding a new childrens’ playground and dog park, as well

as by activating the clubhouse to entice tenant utilization,

Next Wave transformed a C+ quality property to a B+.

Through the above-described improvements, we ultimately

increased the asset’s value by more than 33% in just 16

months.

49

Property 
Type

Units Year Built
Date 

Acquired
Purchase 

Price
Date Sold Sale Price

Multifamily 110 1981 March 2018 $10,550,000 July 2019 $15,850,000



INVESTMENT EXECUTION

5
0

CASE STUDY

THE QUAILS APARTMENTS TUCSON, ARIZONA

The Quails transaction provided Next Wave the ability to

combine management of two adjacent properties. Each

property was comprised of 144 units (i.e. a total of 288

units). By operating the properties together, Next Wave

realized incredible value creation merely by right sizing cost

inefficiencies.

Within 18 months of acquiring the property at $9.4 million,

Next Wave sold the property at $12.2 million realizing an

investor-level IRR of more than 35%.
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Property 
Type

Units Year Built
Date 

Acquired
Purchase 

Price
Date Sold Sale Price

Multifamily 228 1984 August 2016 $9,400,000 January 2018 $12,200,000



LOCATION
1211 Puerta Del Sol, Suite 240

San Clemente, California 92673

EMAIL
info@nextwaveinvestors.com

51

mailto:info@nextwaveinvestors.com

