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The information set forth in this Investment Summary is being provided to you solely for discussion purposes and contains confidential information not intended for public use or
distribution. The recipient of this Investment Summary agrees that it will not divulge any such information to any other party and will not reproduce or distribute it or any related materials in
whole or in part, without the prior written consent of Next Wave Investors, LLC.

This Investment Summary does not constitute an offer to sell or solicitation of an offer to buy any securities. Any offering will only be made pursuant to the relevant information within a
private placement memorandum, or similar document prepared by Next Wave Investors, LLC, and subscription documents, all of which must be read in their entirety. No offer to make an
investment will be made prior to receipt by a potential investor of these documents and the completion of all the appropriate documents. No information contained in this Investment
Summary, or any oral or written communication with an interested party should be relied upon as a representation or warranty as to any matter from any person, and no liability shall attach
to any person or entity as a result of such information. This Investment Summary is indicative only and is subject to updating, amendment and more complete disclosures.

This Investment Summary is only directed at persons to whom it may lawfully be distributed and any investment activity to which this Investment Summary relates will only be available to
such persons. It is the responsibility of any interested party to satisfy itself as to the full compliance with applicable laws and regulations of any relevant jurisdiction, including obtaining any
governmental or other consent and observing any other formality prescribed in such jurisdiction. Nothing in this Investment Summary constitutes advice relating to legal, taxation or
investment matters and interested parties are advised to consult with their own professional advisors in connection with making an investment decision.

The information contained in this Investment Summary was obtained by Next Wave Investors, LLC from third party sources, and no assurance can be given as to the accuracy or
completeness of such information. Any forward-looking statements, including, without limitation, financial projections or expectations, contained in this Investment Summary should not be
regarded as a representation by any person that the estimates, projections, or expectations will be achieved. Such forward looking statements are subject to substantial risks and
uncertainties. Actual results will differ and could be materially different from those discussed or implied herein as a result of various factors, including future economic, competitive, and
regulatory or market conditions, future business decisions or the impacts of the 2020 United States Presidential election. Before investing, investors should be aware that the occurrence
of the risks, uncertainties and events described in the “Risk Factors” section of the private placement memorandum, to which investors will receive access subsequent to the execution by
each such investor of a confidentiality agreement, could have a material adverse effect on the business, results of operations and financial conditions of the Property and the limited
liability company that will be formed to acquire it. While the Sponsor and its affiliates have been involved in previous successful endeavors, investors should realize that past performance
is no indication of future performance and that investors cannot rely on such past performance in making their investment decision.
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SERRANO NORTH & SOUTH
EXECUTIVE SUMMARY

Next Wave Investors, LLC (“Next Wave”) has been awarded Serrano North & South (“the Property”), an institutional quality multifamily community, located in Spokane, WA. The 299-unit garden-
style community is being acquired off-market through broker and principal relationships.

Serrano North and South is situated right along US 2, providing seamless connectivity to I-90, downtown Spokane and throughout the greater Spokane MSA. The Property is conveniently located
less than 4 miles from Gonzaga University, Washington State University, and downtown Spokane. Additionally, the Property is located less than 10 miles from the Spokane International Airport
and 20 miles from Mt. Spokane, an attractive local ski destination.

Residents of Serrano North and South enjoy direct access to Franklin Park, a city park boasting large play and sports areas, and the NorthTown Mall. NorthTown Mall is located 1 mile from the
Property and consists of over 100 stores, dining and entertainment options, and a 16-screen Regal Cinema.

The Property represents a strong value-add opportunity, as all the units remain in their original condition. Next Wave will capture additional upside by renovating all 299 units to a consistent
premium finish-level, by introducing RUBS, and by creating operational efficiencies through its management expertise.

Deal Highlights:

 Exceptional Value-Add Upside: The 299 unrenovated units are expected to generate an average monthly premium of $150 after renovation, a 15.7% return on cost.

 Limited Supply: The Nevada Lidgerwood submarket is experiencing an average vacancy of 3.1%, nearly half of the national average (CoStar). Additionally, there are currently only an
estimated 30 units expected to be delivered in 2021, continuing to place downward pressure on submarket vacancy.

 Implementation of a Utility Rebilling System (RUBS) : Once fully implemented, the introduction of RUBS could generate upwards of $200,000 in additional annual revenue.
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SERRANO NORTH & SOUTH
BUSINESS PLAN

The 299-unit property was constructed in two phases; Serrano South (119 units) was completed in 1981, while Serrano North (180 units) was completed in 1984. Serrano North & South feature a broad
unit mix comprised of a single studio unit, one-bedroom apartments (10%), two-bedroom apartments (76%), and three-bedroom apartments (14%), with floorplans at an average unit size of 851 square
feet. All the homes feature fully equipped kitchens, ample closet space, air conditioning, and private balconies or patios. Top floor units enjoy large vaulted ceilings and wood burning fireplaces. The
Property is highlighted by an array of community amenities including central courtyards, playground, carports and garages, on-site laundry facilities, pool with lounge area, clubhouse, and a leasing center.

Next Wave intends to reposition the Property, allowing it to better compete with the surrounding comparable properties. By renovating all 299 units, Next Wave is anticipating a blended average rental
premium of approximately $150 per unit, across all unit types. Additionally, once fully implemented, the introduction of RUBS could generate upwards of $200,000 of additional annual revenue.

Primary Business Plan Objectives:

Next Wave will bring all unrenovated units to a fully renovated status by spending approximately $11,487 per unit. The Next Wave interior renovation program will include:

 Stainless steel appliances 
 Lighting fixtures
 Plumbing fixtures
 Vinyl plank flooring in common areas
 New carpet in bedrooms
 Resurfacing countertops
 New cabinet faces and painted boxes
 Brushed nickel hardware
 New paint 
 Electrical plates

Next Wave also plans to make targeted, accretive improvements to exteriors and amenity spaces. Potential amenity enhancement and upgrades include exterior paint, roof preventative maintenance,
asphalt resurfacing, deck repairs and maintenance, and aesthetic upgrades to the pool area and landscaping. These upgrades will add value and help enhance the overall image and curb appeal of the
Property.
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SERRANO NORTH & SOUTH
CLASSIC UNITS REQUIRING MODERNIZATION
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SERRANO 
NORTH & SOUTH
VISION FOR RENOVATED UNITS

Fully renovating a unit to Next Wave’s specifications is expected to cost approximately
$11,487 in exchange for renovation premiums of $150, representing a 15.7% return on
cost.
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SERRANO NORTH & SOUTH
FINANCIALS
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Sources Uses Closing Costs

Equity: $9,205,000 22% Acquisition Price: (34,400,000) Sponsor Legal: $50,000
1st Loan: $32,050,000 78% Acquisition Fee: 1.00% (344,000) Partner Legal: $15,000

Closing Costs: (545,702) Lender Legal: $45,000
Total Funds: $41,255,000 100% Prepaid/Expense Reserves: (341,346) Title & Endorsements: $25,000

1st Loan Fee: 1.55% (496,775) 3rd Party Reports: $24,000
Equity Breakdown Working Capital/Contingency: (25,000) Due Diligence Costs: $25,000

Rate Cap Fee: 0.32% (102,177) Equity Fee: $361,702
Sponsor Equity: $945,000 10% (36,255,000) $545,702
Partner Equity: $8,260,000 90%

Renovation Capital: (5,000,000) Prepaid/Expense Reserves
Total Equity: $9,205,000 100% (41,255,000)

Year 1 Tax Reserve $259,121
100% of Year 1 Insurance $82,225

$341,346

Acquisition Price: $34,400,000 Price Per Unit: $115,050
Acquisition Cap Rate: 4.9% Price Per SF: $135.22
Project Unlevered IRR: 9.1% Total Rehab Budget: $5,000,000
Project Levered IRR: 20.9% Project Equity Multiple: 2.4x
Average Cash-on-Cash: 7.1%



5-YEAR PRO 
FORMA CASH 
FLOWS
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Assuming no late fees unit 
Month 6, resuming at pre-
COVID rates

Economic vacancy of 13.0% 
in Year 1, stabilizing to 
market average by Year 4

Fully implementing utility 
rebilling by end of Year 2 
at 60% of utility expense



SERRANO NORTH & SOUTH
FINANCIALS
NOTES ON PRO FORMA CASH FLOWS

Revenues

 Annual market rent growth is based on Yardi Matrix forecasts, which project a 5-year average of 2.85% annual growth. Current underwriting assumes 2.75% average annual rent growth during the
duration of the hold.

 As a precautionary measure due to Covid-19, Year 1 economic vacancy is currently underwritten at 13.00%, above the Property’s current economic vacancy.

 Other income (including laundry, and administrative charges) is based on the T12 and inflated by 3% annually.

 RUBS are being introduced in month 5 and are expected to be fully implemented by month 16 assuming 60% of utility recapture. RUBS are inflated by 3% thereafter.

 Late fees have been eliminated until month 6, where they are then expected to continue at the amount the Property experienced prior to Covid-19. Late fees are inflated by 3% annually thereafter.

Expenses

 Payroll: $1,000 per unit, supported by market. This assumes 1 full-time property manager, 1 full-time leasing assistant, 1 full-time maintenance manager, and 4 full-time maintenance technicians.

 G&A + Security: $240 per unit, supported by market.

 Leasing and Marketing: $115 per unit, supported by market, to cover web/media advertising and resident events.

 R&M, Turnover, Contracted Services: $610 per unit, supported by market. Contracted services include regular landscaping services.

 Utilities: Based on T12 and inflated by 3% annually.

 Trash: Based on T12 and inflated by 3% annually.

 Insurance: $275 per unit, supported by market and are in the process of procuring quotes from Pace Insurance Group. Insurance is inflated 2.5% annually.

 Property Management Fee: 3% management fee to Next Wave Property Management, LLC.

 Replacement Reserves: $250 per unit.
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PRO FORMA RENTS
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INTERIOR RENOVATION BUDGET
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EXTERIOR & DEFERRED RENOVATION BUDGET
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SERRANO     
NORTH & SOUTH
PROPERTY INFORMATION
Address:

Units:

Classic Units:

Avg SF:

Net Rentable Area:

Year Built:

Acreage:

APNs:

121 East Wedgewood Ave

Spokane, WA

299

100%

851

254,392

1981/1984

±8.45 

36293.1902  
36293.1903  
36293.0012

Unit Amenities:
• Fully Equipped Kitchens
• Large Closets
• Private Balconies & Patios
• High Speed Internet Availability

Community Amenities:
• Sparkling Pool with Sundeck
• Laundry Facilities
• Community Clubhouse
• Detached Garages & Carports
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SERRANO NORTH 
& SOUTH
UNIT MIX

1x1 – 680sf

2x1 – 845sf
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2x1 – 902sf

2x1 – 931sf

2x1 – 780sf

3x1.5 – 987sf



SERRANO NORTH & SOUTH
PROPERTY PHOTOS

16



SERRANO NORTH & SOUTH
PROPERTY PHOTOS
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SERRANO 
NORTH & SOUTH
AERIAL MAP
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MARKETINFORMATION
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Known as the Lilac City, Spokane is America’s “best kept
secret.” The community and region offer a tremendous
quality of life with attributes such as a competitive
economic climate, excellent medical facilities, four distinct
seasons, great public and private school systems, and
affordable housing. The region’s low-cost living, award-
winning education, and lifestyle opportunities, coupled
with the area’s competitive cost of doing business, has
created a perfect melody that attracts so many who have
migrated from the Seattle/Tacoma MSA. The second
largest city in Washington, the Spokane MSA has a
population of 568,000 residents and has grown nearly
10.45% since 2010. Spokane’s population is expected to
grow 22% by 2030 (U.S. Census).

Spokane is the economic and cultural center of the Spokane metropolitan area and is
home to over 40 arts organizations, representing all areas of the literary, visual,
performing and musical arts. In addition to being the areas economic and cultural
center, Spokane is a major hub for education in the Inland Northwest Region. The
second largest school system in Washington, Spokane Public Schools serves 29,000
students ranging from K-12. Spokane boasts an array of higher education options
including the Community Colleges of Spokane, Washington State University, Eastern
Washington University, Gonzaga University, and Whitworth University.

Spokane serves as the major services industries hub for the Inland Northwest,
particularly for wholesale and retail, trade, medical industries, education, and
entertainment. Productive industries include construction and mining, transportation,
manufacturing, communication and networking utilities, finance, insurance,
government, and health care.



MARKETINFORMATION
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Spokane has shown resilience during COIVD-19 by outperforming
the national averages for rent growth in 2020. Effective rent increased
1.1% from $1,043 in 3Q20 to $1,056 in 4Q20, which resulted in an
annual growth rate of 5.0%. Axiometrics forecasts annual rent
growth of 3.6% in 2021, and an average 3.2% from 2022 through 2024.

Occupancy in Spokane remains well above the national average of
95.7%. The submarket saw occupancy jump from 97.5% in 3Q20 to
98.4% in 4Q20. Occupancy in Spokane is projected to remain above
96% through 2025.

The sharp increase in occupancy is reflected in Spokane’s housing
market, where home values have grown robustly, with the value of a
typical home rising by 14.4% in just one year, from $249,055 in
October 2019, up to $284,800 in October 2020. Homes in the Spokane
metro area are selling quickly. In October 2020, more than two-thirds
of homes sold were taken off the market with two weeks, further
hinting at a tightening market.



RENTAL COMPS
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RENTAL COMPS
SERRANO NORTH & SOUTH

Unit Type No. of Units Avg. Unit Size Avg. Rent Per Unit Avg. Rent Per SqFt

1x1 31 674 $712 $1.06

2x1 226 850 $809 $0.95

3x1.5 42 987 $965 $0.98 22



RENTAL COMPS
PRAIRIE HILLS

Unit Type No. of Units Unit Size Avg. Rent Per Unit Avg. Rent Per SqFt

1x1 84 800 $1,050 $1.31

2x2 36 1,050 $1,245 $1.19
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RENTAL COMPS
ROSEWOOD CLUB

Unit Type No. of Units Unit Size Avg. Rent Per Unit Avg. Rent Per SqFt

1x1 118 680 $1,025 $1.51

2x1 36 780 $975 $1.25

3x2 1 1,360 $1,550 $1.14 24



RENTAL COMPS
NORTHSTAR LODGE

Unit Type No. of Units Unit Size Avg. Rent Per Unit Avg. Rent Per SqFt

1x1 12 789 $1,070 $1.36

2x1 48 966 $1,300 $1.35

3x2 24 1,187 $1,500 $1.26 25



RENTAL COMPS
GOGO HEIGHTS

Unit Type No. of Units Unit Size Avg. Rent Per Unit Avg. Rent Per SqFt

2x2 78 1,025 $1,350 $1.32

3x2 60 1,250 $1,455 $1.16
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SALE COMPS
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SALE COMPS

28



NEXT WAVE 
MARKET 
PRESENCE
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Serrano North & South

The Grove

Willowbrook

Adams Square

Regal Heights

Total

299 Units

74 Units

110 Units

106 Units

38 Units

627 Units



SERRANO NORTH & SOUTH
INVESTMENT STRUCTURE
Loan:

Total LP Raise:

Sponsor Equity:

Preferred Return:

Distributions of Capital Proceeds:

Underwritten Hold Period:

Transaction Fees:

$32,050,000 

90% of total capital ($8,260,000) 

10% of total capital ($945,000)

10%

After the mortgage obligations are met – the first 90% to the LP(s) and 10% to the 
Sponsor until the LP(s) have received a 10% IRR. 

After a 10% IRR, 67.5% to the LP(s) and 32.5% to the Sponsor until the LP(s) have 
received at 15% IRR. 

50% to the LP(s) and 50% to the Sponsor thereafter. 

5 years

1.0% ($344,000) acquisition fee, which will be invested into the deal as part of Next 
Wave’s equity contribution

1.5% asset management fee on monthly gross revenues

3.0% property management fee paid to Next Wave Property Management, LLC

7.5% construction management fee on budgeted capex costs

1.0% disposition fee at time of sale, after investors receive a 10% IRR
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COMPANY
PROFILE

MULTIFAMILY INVESTMENT FOR THE NEXT WAVE OF OPPORTUNIT Y
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With nearly two decades of experience acquiring, redeveloping and managing
multifamily properties, Jordan Fisher is a multifamily investment expert.

As Principal of Next Wave, Fisher spearheads the company’s investment strategy, and
oversees property selection, renovations, and repositionings to ensure strong results.

Prior to joining the executive ranks in commercial real estate, Fisher was founder and
CEO of TPG Consulting, LLC, a web development and digital marketing company. Under
his leadership, the firm grew from two employees to over 110 with revenues over $21.5
million. TPG was recognized as an INC 500 company as well as one the Los Angeles
Business Journal’s 100 fastest growing private companies. In 2014, after running the
company for over seven years, Fisher successfully sold the company to a Beijing based
multi- national Business Services firm.

Prior to founding TPG, Fisher worked at Deloitte Consulting and served as a Captain in
the United States Army.

A graduate of the U.S. Military Academy at West Point, Fisher earned his MBA from the
UCLA Anderson School of Business.

Jordan Fisher is a licensed Real Estate Broker and is a member of the California
Association of Realtors.

Jordan Fisher
Principal

LEADERSHIP

3
2
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A seasoned attorney with tremendous hands-on experience in real estate, David Sloan

is an expert in multifamily real estate transactions, as well as asset and project

management.

As Principal for Next Wave, Sloan oversees all of the firm’s acquisitions and

investments to ensure accuracy, legality and efficiency.

Earlier in his career, Sloan served as Senior Vice President – General Counsel of

Sunstone Hotel Investors, Inc. (“Sunstone”), a publicly traded REIT. In that role, he

managed all legal functions, including securities matters and real estate transactions.

Prior to joining Sunstone, Sloan was engaged in the private practice of law in San

Diego. He holds a B.S. degree from Ball State University and a J.D. degree (cum laude)

from Thomas Jefferson School of Law.

David Sloan
Principal
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INVESTMENT EXECUTION

PROPERTY  
TYPE UNITS

YEAR  
BUILT

DATE  
ACQUIRED

PURCHASE  
PRICE DATE SOLD SALE PRICE

Multifamily 98 2003 March 2019 $17,100,000 July 2020 $21,500,000

CASE STUDY

HARLOW APARTMENTS LAS VEGAS, NEVADA

Next Wave increased the value of this Class A, resort- style
apartment community by more than 20% in less than 16
months by strategically recognizing the rapid growth
trajectory of the submarket.

We performed major interior renovations in nearly
30 units, which proved the underwritten value-add strategy.
Our more-efficient operations model coupled with achieving
higher revenues resulted in our investors realizing an IRR
nearly 2x projections.

34



INVESTMENT EXECUTION

PROPERTY  
TYPE UNITS

YEAR  
BUILT

DATE  
ACQUIRED

PURCHASE  
PRICE DATE SOLD SALE PRICE

Multifamily 110 1981 March 2018 $10,550,000 July 2019 $15,850,000

CASE STUDY

ORANGE TREE VILLAGE TUCSON, ARIZONA

Next Wave completed aggressive interior and exterior
renovations at the property, as well as implemented
competitive amenities.

By adding a new childrens’ playground and dog park, as well
as by activating the clubhouse to entice tenant utilization,
Next Wave transformed a C+ quality property to a B+.

Through the above-described improvements, we ultimately
increased the asset’s value by more than 33% in just 16
months.

3
5
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INVESTMENT EXECUTION

PROPERTY  
TYPE UNITS

YEAR  
BUILT

DATE  
ACQUIRED

PURCHASE  
PRICE DATE SOLD SALE PRICE

Multifamily 288 1984 August 2016 $9,400,000 January 2018 $12,200,000

CASE STUDY

THE QUAILS APARTMENTS TUCSON, ARIZONA

The Quails transaction provided Next Wave the ability to
combine management of two adjacent properties. Each
property was comprised of 144 units (i.e. a total of 288
units). By operating the properties together, Next Wave
realized incredible value creation merely by right sizing cost
inefficiencies.

Within 18 months of acquiring the property at $9.4 million,
Next Wave sold the property at $12.2 million realizing an
investor-level IRR of more than 35%.

3
6
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LOCATION
1211 Puerta Del Sol, Suite 240  

San Clemente, California 92673

EMAIL
info@nextwaveinvestors.com
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