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This	is	neither	an	offer	to	sell	nor	a	solicitation	of	an	offer	to	buy	the	securities	described	herein.	

THE	 OFFERING	 IS	 MADE	 ONLY	 BY	 THE	 PRIVATE	 PLACEMENT	MEMORANDUM.	 THIS	 MATERIAL	MUST	 BE	 READ	 IN	
CONJUNCTION	 WITH	 THE	 PRIVATE	 PLACEMENT	 MEMORANDUM	 IN	 ORDER	 TO	 UNDERSTAND	 FULLY	 ALL	 OF	 THE	
INVESTMENT	OBJECTIVES,	RISKS,	CHARGES	AND	EXPENSES	ASSOCIATED	WITH	AN	INVESTMENT	IN	THE	SECURITIES	
TO	WHICH	IT	RELATES	AND	MUST	NOT	BE	RELIED	UPON	TO	MAKE	AN	INVESTMENT	DECISION.	
		
The	underlying	assumptions	and	any	forward	looking	statements	herein	may	not	be	accurate,	the	projections	herein	shown	
may	not	occur,	and	actual	results	could	differ	materially	due	to	risks	and	uncertainties	that	are	beyond	the	Company’s	ability	
to	control	or	accurately	predict.	To	the	extent	the	information	in	this	Investment	Summary	conflicts	with	the	information	in	
the	Private	Placement	Memorandum,	the	information	in	the	Private	Placement	Memorandum	shall	govern.	
		
The	securities	offered	are	an	illiquid	investment	and	involve	a	high	degree	of	risk;	Investors	should	be	able	to	bear	the	loss	of	
some	 or	 all	 of	 their	 investment.	 Investors	 should	 read	 and	 understand	 all	 of	 the	 risks	 and	 the	 entire	 Private	 Placement	
Memorandum	before	making	a	decision	to	invest.	
		
Past	performance	is	no	indication	of	future	results	and	there	can	be	no	assurance	that	MHPI	VII,	LLC	(“Fund	7”)	will	be	able	to	
execute	the	investment	objectives	for	the	Properties	or	the	Offering.	
		
This	material	 is	 for	general	 information	purposes	only	and	does	not	 constitute	 legal,	 tax,	 investment	or	other	professional	
advice	on	any	subject	matter.	Information	provided	is	not	all-inclusive	and	should	not	be	relied	upon	as	being	all-inclusive.

FUND	7	
INVESTMENT	SUMMARY



MHPI	VII,	LLC	(the	“Company”)	has	been	formed	to	acquire	storage	facilities	(“SS”)	and	manufactured	
housing	communities	(“MHCs”)	through	subsidiary	single	purpose	entities.	The	objective	is	to	provide	an	

investment	opportunity	that	offers	reduced	risk	compared	to	the	stock	market	or	other	real	estate	
investments,	yet	significantly	higher	returns	relative	to	traditional	low-risk	alternatives	such	as	saving	
accounts	or	CDs.	In	particular,	MHCs	are	well	suited	to	meet	this	investment	profile	because	they	are	a	
tangible	asset	that	fulfills	an	under-supplied	fundamental	and	growing	need	(affordable	housing),	can	offer	
immediate	cash	flow,	and	can	provide	opportunities	for	value	creation	using	our	time-tested	business	model	

and	proven	growth	strategies.	

The	goal	for	the	Fund	is	to	assemble	a	diversified	portfolio	of	cash-flowing	property,	that	gives	Investors	the	
financial	benefits	of	asset	ownership,	but	without	the	headaches	of	day-to-day	management	and	resolving	
tenant	issues.	The	objective	is	to	provide	an	excellent	return	on	investment	for	Investors	while	at	the	same	
time	providing	customers	with	a	quality	experience	offered	at	an	affordable	rate.	

Members	of	the	Manager	

The	members	of	the	Manager,	and	their	Affiliates,	have	significant	prior	experience	in	acquiring	and	
managing	both	self	storage	facilities	and	manufactured	housing	communities.	

The	members	of	the	Manager,	and	their	Affiliates,	have	significant	prior	experience	in	acquiring	and	
managing	self	storage	facilities	and	is	estimated	to	be	a	Top	50	operator1.		Senior	management	of	the	Dahn	

Corporation,	an	affiliated	company,	(“Storage	Team”)	has	almost	150	years	of	combined	self	storage	
experience.	The	Storage	Team	have	worked	together	for	over	25	years.	During	this	time,	the	Storage	Team	
has	built	or	purchased	over	5	million	square	feet	of	self	storage	properties	located	throughout	the	United	
States.	Since	inception,	the	Dahn	Corporation	has	acted	as	the	property	manager	to	over	95	self	storage	
facilities	in	eleven	states	and	the	total	number	of	units	it	has	owned	and/or	operated	has	exceeded	55,000.	

Over	that	time,	the	Storage	Team	has	rented	over	500,000	units.		

In	addition	to	self	storage	facilities,	the	members	of	the	Manager,	and	their	Affiliates,	have	significant	prior	
experience	in	acquiring	and	managing	manufactured	housing	communities	and	are	estimated	to	own	and/
or	operate	the	5th	largest	number	of	MHCs2,	with	an	excess	of	250	MHCs	containing	over	25,000	lots	under	
management	in	29	states.			
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1	Self	Storage	Top-Operator	List	–	Dahn	Corp.	-	http://www.insideselfstorage.com/

guides/top-ops-guide.aspx	
2	MHU	Top	100	U.S.	Manufactured	Home	Community	Owners	–	
www.mobilehomeuniversity.com.		This	website	is	owned	and	operated	by	Af]iliates	of	
the	members	of	the	Manager.		The	information	is	both	gathered	and	provided	by	such	
members	of	the	Manager	and	is	believed	to	be	accurate	but	is	entirely	reliant	upon	

publicly	accessible	and	available	information	and,	as	such,	no	guarantees	can	be	
provided	as	to	the	accuracy	of	such	information.

http://www.mobilehomeuniversity.com
http://www.mobilehomeuniversity.com


Underperforming	Real	Estate		

Buying	underperforming	real	estate	and	improving	the	management	is	a	common	goal	of	all	investors,	and	it	
is	ours	as	well.	We	have	done	it	in	the	past	and	expect	to	do	it	with	this	fund.	However,	every	investor	should	
keep	in	mind	there	are	a	limited	number	of	properly	priced	underperforming	assets;	there	are	many	well-
managed	successful	projects	that	have	a	very	good	future.	We	manage	dozens	of	them.	Therefore,	we	will	be	

looking	for	good	quality	properties,	both	underperforming	and	well-managed.		

Maximizing	Market	Potential		

Markets	are	constantly	changing.	Our	goal	is	to	rapidly	adjust	to	the	marketplace	to	maximize	the	potential	
revenue.	This	is	where	the	unique	characteristics	of	storage	and	manufactured	housing	are	so	valuable.	
Every	tenant	is	subject	to	a	month	to	month	lease,	so	rents	can	be	adjusted	monthly.	Changes	of	just	a	few	

dollars	are	insignificant	to	most	customers,	but	can	have	a	huge	impact	on	occupancy	and	revenue	when	
thousands	of	tenants	are	involved.		

Re]inancing		

Yields	can	be	increased	if	the	properties	are	refinanced	quickly	and	a	portion	of	the	equity	is	returned	to	the	

investor.	Our	goal	is	to	return	a	substantial	portion	of	the	equity	investment	within	a	3-5	year	period.	Unlike	
most	forms	of	real	estate	which	have	long	term	leases	and	relatively	slow	turnover,	self	storage	leases	are	
short	term	and	allow	for	rapid	turnover.	During	periods	of	strong	demand,	it	is	possible	to	implement	
increases	in	rental	rates	which	can	lead	to	higher	property	value.	This,	in	turn,	makes	the	recapture	of	the	
equity	investment	possible.		

We	believe	our	long	time	experience	in	the	industry	and	a	thorough	understanding	of	how	to	add	value	will	
serve	our	investors	well.		
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The	unique	market	dynamics	of	MHCs	allow	us	to	offer	the	following	benefits	to	Fund	Investors:	

Summary	of	Offering	

✓ $50	million	maximum	offering	amount	of	the	Fund	

✓ Minimum	investment	amounts	of	$250,000	(Class	A)	and	$50,000	(Class	B)	The	Offering	is	being	made	

pursuant	to	The	Securities	Act	of	1933,	Regulation	D,	Rule	506(c)	and	is	open	only	to	verified	Accredited	

Investors	

✓ Expected	duration	of	investment:	10	years,	or	more	(until	all	Properties	are	sold)	

✓ Cash	investment,	Self-Directed	IRA	or	other	retirement	account	options	may	be	used3	

✓ Limited	number	of	Investor	Interests	are	available 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3		The	Company	will	accept	investments	by	employee	benefit	plans	subject	to	ERISA,	including	
Individual	Retirement	Accounts	(IRAs).	ERISA	rules	state	that,	unless	exempt,	when	benefit	plans	
own	twenty-five	percent	(25%)	or	more	of	the	total	value	of	any	class	of	Interests	offered	by	the	
Company,	the	Interests	may	be	deemed	a	"Plan	Asset",	which	could	subject	the	Company	to	additional	

fiduciary	responsibilities,	independent	auditing,	and	reporting	requirements.	Organizations	exempt	
from	United	States	federal	income	tax	under	section	501(a)	of	the	Code	are	subject	to	the	tax	on	
unrelated	business	taxable	income	(“UBTI”)	imposed	by	Section	511	of	the	Code.	While	the	Company	
does	not	anticipate	generating	a	substantial	amount	of	UBTI	for	any	Member,	there	can	be	no	
assurance	in	this	regard.		



Anticipated	Returns	by	Class	5	

The	Fund	anticipates	a	blended	overall	annualized	cash-on-cash	return	to	Investors	of	20%	or	greater,	for	

Class	A	Members,	and	18%	or	greater,	for	Class	B	Members. 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4		Years	referenced	in	the	graphic	above	refer	to	1	year	from	the	effective	date	of	investment	as	
determined	by	the	Manager	in	accordance	with	the	Fund’s	Private	Placement	Memorandum,	and	
each	such	year	subsequent	thereto.		There	are	no	assurances	that	the	stated	objectives	will	be	met.		

The	anticipated	returns	are	based	on	the	following	assumptions:	
Assumes	average	capitalization	rate	for	purchase	of	8%	for	MHCs	and	5%	for	SS.		Assumes	average	
capitalization	rate	for	sale	of	8%	for	MHCs	and	5%	for	SS.		Assumes	average	leverage	rate	of	65%.		
Assumes	average	interest	rate	of	5%.		Assumes	a	10	year	hold	period	at	which	time	all	Properties	
would	be	sold.		Assumes	an	annual	increase	in	revenue	per	year	for	the	aforementioned	10	year	

projected	holding	period	of	(10%	for	year	1	and	5%	per	each	subsequent	year).		Assumes	a	1%	
Acquisition	Fee	and	1%	Disposition	Fee.		Assumes	Class	A	Members	will	receive	an	annual	Preferred	
Return	of	8%	for	year	1,	9%	for	year	2	and	10%	for	each	subsequent	year	through	year	10.		Assumes	
Class	A	Members	will	receive	an	11%,	or	greater,	return	per	year	for	10	years	from	the	capital	
appreciation	of	the	Assets.		Assumes	Class	B	Members	will	receive	an	annual	Preferred	Return	of	8%	

per	year	for	10	years.		Assumes	Class	B	Members	will	receive	an	11%,	or	greater,	return	per	year	for	
10	years	from	the	capital	appreciation	of	the	Assets.		Assumes	a	return	of	50%	of	Members	Capital	
Account	balance	at	year	5.	

5		The	Company	cannot	guarantee	the	amount	of	future	distributions,	or	if	distributions	will	be	paid	
at	all.	
 

6		“Excess	Income”	shall	be	defined	as	Net	Proceeds	Available	for	Distributions	less	a	Members	
Preferred	Return.	

7	“Excess	Equity”	shall	be	defined	as	a	Members	share	the	Net	Capital	Event	Proceeds	as	
follows:	(1)	first,	to	the	Members	to	the	extent	and	in	proportion	with	their	Invested	
Capital	Contributions	until	the	aggregate	amount	distributed	to	such	Members	in	
accordance	with	this	Section	5.1B(1)	is	sufficient	to	provide	for	a	return	of	such	Members’	
Invested	Capital	Contributions	by	the	Company;	(2)	second,	to	the	Class	A	Members	and	

Class	B	Members,	in	proportion	to	the	Class	A	Members’	and	Class	B	Members’	accrued	
but	undistributed	Preferred	Return,	in	accordance	with	Table	5.1;	and	(3)	thereafter,	
50.0%	to	the	Class	A	Members	and	Class	B	Members,	as	a	group,	pro	rata	based	upon	each	
Member’s	relative	Membership	Interest,	and	50.0%	to	the	Class	C	Member.	

5

6

7

4
4



Anticipated Outcomes 
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8		Investors	should	consult	with	their	]inancial	advisor,	accountant	and/or	tax	attorney	
for	tax	advice	speci]ic	to	their	particular	needs	and	objectives.	

9		Due	to	the	risks	involved	in	the	ownership	of	real	estate,	there	is	no	guarantee	of	any	
return	on	investment.	

Tax	BeneMits8	
Accelerated	depreciation	is	allowed	for	“land	improvements”	(15	years	versus	27.5	years	for	
most	residential	real	estate)	and	may	result	in	the	deferral	of	much	of	an	Investor’s	tax	burden	
against	their	respective	Preferred	Return.

Return	of	Capital	
Yields	can	be	increased	if	the	properties	are	re]inanced	quickly	and	a	portion	of	the	equity	is	
returned	to	the	investor.	Our	goal	is	to	return	a	substantial	portion	of	the	equity	investment	
within	a	3-5	year	period.	

Capital	Preservation	
The	Fund	may	offer	diversi]ication	and	stability	as	it	plans	to	acquire	both	SS	and	MHC	assets	
that	produce	high	cash	]low	located	in	multiple	states.	In	addition,	the	members	of	the	
Manager	represent	a	strong	and	experienced	team	in	their	respective	industries.

Income	Stability	
MHC’s	have	historically	demonstrated	a	low	correlation	to	the	broader	market.	In	addition,	
resident	stability	and	longevity	due	to	“immobility”	of	mobile	homes	lead	to	greater	
consistency	of	income	as	compared	to	other	asset	classes.

High	Yield	Income	w/	Capital	Appreciation9	

The	Fund	anticipates	a	total	return	of	20%,	or	greater,	per	year	to	the	Class	A	Members	of	the	
Fund.	The	anticipated	total	return	target	for	Class	B	Members	is	18%,	or	greater,	per	year.



Frequently	Asked	Questions	

Q: Can	I	invest	through	a	Self-Directed	IRA,	or	other	retirement	account?	8

A: Yes.

Q: Do	you	intend	to	use	leverage?

A: It	is	anticipated	that	bank	or	seller	]inancing	will	generally	account	for	between	approximately	sixty	
percent	(60%)	and	seventy	percent	(70%)	of	the	gross	fair	market	value	of	each	Property.

Q: When	do	I	begin	to	accrue	a	return?

A: Upon	admittance	into	the	Fund,	an	Investor’s	account	begins	to	accrue	a	return	30	days	after	the	date	of	
Acceptance.

Q: When	will	distributions	likely	begin?

A: The	Manager’s	goal	is	to	begin	distributions	by	the	conclusion	of	Q3	2017.

Q: When	are	distributions	made?

A: Distributions	may	occur	on	a	monthly	basis	and	the	Manager	intends	to	make	distributions,	if	any,	within	
45	days	after	the	close	of	the	month.10

Q: What	kind	of	reporting	will	I	receive?

A: On	a	quarterly	basis	the	Manager	intends	to	furnish	Members	with	a	Fund	update,	which	reports	various	
activities	and	operations	of	the	Fund.		This	report	can	range	from	3-10	pages	depending	on	the	volume	of	
activity	for	a	given	quarter.		Annually,	you	will	receive	a	K-1.

Q: How	long	does	it	take	to	deploy	my	capital?

A: This	can	vary.		Generally	your	capital	will	be	deployed	within	30	days	of	receipt.		As	your	money	is	held	in	
a	third-party	escrow	account,	if	at	anytime	prior	to	being	issued	a	Receipt	and	Acknowledgement	for	the	
Securities,	you	wish	to	cancel	your	subscription	you	may	do	so	at	your	discretion.

Q: Are	you	a	REIT?

A: No.

Q: Must	I	be	“Accredited”	in	order	to	invest	in	the	Fund?

A: Yes.		The	Fund	is	offering	Units	to	Investors	under	an	exemption	from	securities	registration	afforded	by	
Regulation	D,	Rule	506(c),	which	requires	the	Manager	to	take	“reasonable	steps”	to	verify	that	each	
Investor	is	“Accredited,”	prior	to	allowing	them	admission	to	the	Fund.	There	are	eight	(8)	separate	
categories	of	Accredited	Investors,	under	which	an	Investor	may	qualify,	each	of	which	is	provided	in	the	
Fund’s	Private	Placement	Memorandum,	along	with	the	documents	the	Investor	must	provide	to	
demonstrate	its	quali]ications	to	invest	in	this	Offering.		For	more	information,	visit	https://www.sec.gov/
answers/accred.htm
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Q: What	is	the	duration	of	this	Fund?

A: An	investment	in	the	Fund	should	be	considered	long-term	in	nature.	Investors	should	be	in	a	]inancial	
position	that	will	enable	an	Investor	to	hold	its	Class	A	or	Class	B	Interests	for	the	duration	of	the	Fund,	
which	is	projected	as	up	to	ten	(10)	years,	or	longer.

Q: Is	the	Fund	eligible	for	a	1031	Exchange?

A: No,	but	we	may	be	able	to	accommodate	a	Section	721	Non-recognition	of	Gain	or	Loss	on	Contribution.		If	
you	are	the	owner	of	a	property	and	would	like	to	submit	your	property	for	consideration,	please	utilize	
our	Property	Submission	Tool	found	on	ElevationFund.com.

Q: How	long	before	there	is	excess	cash	Mlow	above	the	Preferred	Return	to	split?

A: Likely	during	the	]irst	few	years	all	Net	Proceeds	Available	for	Distribution	less	a	Member’s	Preferred	
Return	will	be	used	in	acquiring,	developing,	and/or	improving	the	Properties	to	help	increase	both	the	
value	of	each	such	Property	and	future	cash	]low	of	the	Fund.		After	withholding	such	suf]icient	Working	
Capital	and	Reserves	as	determined	in	the	sole	discretion	of	the	Manager,	distributions,	if	any,	will	be	made	
to	the	Members.
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10		All	distributions	to	the	Members	will	be	contingent	upon	the	Company	having	adequate	cash	]low,	
as	determined	by	the	Manager,	in	its	sole	discretion,	to	make	such	distributions	after	payments	of	
debts,	expenses,	reservers	and	other	Company	obligations.	In	addition,	the	Members’	investment	
return	from	the	Company	is	expressly	contingent	upon	the	Company	realizing	and/or	furthering	
certain	economic	objectives.		There	can	be	no	assurance	that	such	economic	objectives	will	be	
attained,	and	even	if	such	economic	objectives	are	attained,	that	the	Company	would	then	have	the	
cash	]low	necessary	to	make	such	additional	distribution	to	the	Members.	

http://ElevationFund.com


Manufactured	housing	and	Self	Storage	are	two	of	the	most	recession	resistant	sectors	of	commercial	
real	estate	and,	as	a	group,	have	consistently	outperformed	other	asset	classes,	such	as	Apartments	and	
Of]ice,	in	same	store	NOI	growth	since	200011.	
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11		Source:		SNL	Financial.		“Indexed	Same	Store	NOI	Growth	for	Publicly	Traded	REITs”.		Assumes	
$100.00	starting	point	for	all	sectors.	

Source:		Green	Street	Advisors



The	unique	market	dynamics	of	SS	and	MHCs	allow	us	to	offer	the	following	benefits	to	Fund	Investors:	

Offering	Structure	

✓ Investors	purchase	Interests	in	the	Fund	via	its	Private	Placement	Memorandum	

✓ Fund	uses	funds	raised	from	Investors	to	directly,	or	indirectly,	purchase	assets.	

✓ The	members	of	the	Manager,	and	their	Affiliates,	handle	all	aspects	of	the	Fund’s	operations	including:	

- Finding	properties	to	acquire,	conducting	due	diligence,	and	managing	the	closing	of	such	

properties	

- Enacting	the	turn-around	plan,	and	implementing	appropriate	exit	strategies	

- Managing	the	Properties	

- Selling	individual	Properties	(expected	within	10	years,	or	more)		

- Overseeing	all	accounting	

- Obtaining	financing	

✓ Communications	with	Investors	may	include:	

- Acquisition	Announcements	

- Monthly	Newsletters	

- Quarterly	reports	

- Monthly	distribution	checks,	if	available12	

12	The	Manager	will	strive	to	make	monthly	distributions,	although	the	Manager	anticipates	that	there	
may	not	be	any	distributions	until	the	end	of	the	third	(3rd)	quarter	of	2017.	In	the	event	that	the	
Manager,	in	its	sole	discretion,	determines	that	the	Company	is	unable	to	make	distributions	on	a	
monthly	basis,	then	the	Manager	shall,	at	a	minimum,	make	annual	distributions	in	accordance	with	

the	terms	of	the	Agreement.	All	distributions	to	the	Members	will	be	contingent	upon	the	Company	
having	adequate	cash	]low,	as	determined	by	the	Manager,	in	its	sole	discretion,	to	make	such	
distributions	after	payments	of	debts,	expenses	and	other	Company	obligations.	
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The	Favorable	Economics	of	Affordable	Housing	

✓ There	is	an	ever-increasing	demand	for	affordable	housing:	

- 20	million+	Americans	(~6.6%	of	all	households)	currently	live	in	mobile	homes	

- The	US	is	shifting	to	the	creation	of	lower	paying	jobs	

- An	increasing	number	of	retirees	are	downsizing	or	have	low	incomes	

✓ There	is	an	artificially	limited	supply	of	new	MHCs	and	a	high	barrier-to-entry	for	new	MHC	
development	13.	

✓ The	unique	business	model	of	renting	lots	(“dirt”)	to	residents	who	own	their	homes	results	in:	

- Pride	of	ownership	&	lower	maintenance	costs	

- Resident	stability	due	to	the	high	cost	(~$5,000)	and	risk	of	damage	to	move	a	mobile	home	

- Lower	expense	ratios	because	residents	maintain	their	homes,	resulting	in	higher	profit	ratios	
than	other	real	estate	investments	may	offer	

- Stable	and	predictable	cash	flow	from	lot	rents	

- Ability	to	consistently	increase	cash	flow	and	create	value	by	bringing	in	new	mobile	homes,	
utilizing	Clayton	Homes	CASH	program14,	and	others,	to	fill	vacant	lots,	creating	additional	lot	
rent	revenue	

✓ The	members	of	the	Manager	have	developed	proven	growth	strategies	to	increase	returns,	and	many	
are	not	capital-intensive.	

✓ 	MHCs	can	often	be	purchased	at	8-10%	cap	rates	that	yield	10-15%	cash-on-cash	returns,	at	the	asset	

level,	and	typically,	the	members	of	the	Manager	believe	they	can	substantially	increase	their	value	
over	1-10	years.	

✓ Marketplace	inefficiencies	–	many	MHCs	lack	sufficient	records	to	support	a	top	dollar	sales	price.	
MHCs	can	often	be	purchased	at	a	discount	with	minimal	improvements	needed	to	quickly	increase	

income	and	value.	
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WHY	MHCS

13		See	the	following	articles:	

• “Mobile	home	parks	–	the	new	darling	of	investors”	(http://
www.orlandosentinel.com/business/os-mobile-home-parks-20141109-story.html)	

• “Low-Cost	Housing	Demand	Boosts	Mobile-Home	Park	Operators”	(http://
www.wsj.com/articles/low-cost-housing-demand-boosts-mobile-home-park-
operators-1429637304)	

14		The	members	of	the	Manager,	and	their	Af]iliates,	are	currently	#1	in	the	U.S.	in	both	
originations	and	closings	with	the	CASH	program	from	21st	Mortgage	and	Clayton.	

http://www.orlandosentinel.com/business/os-mobile-home-parks-20141109-story.html
http://www.orlandosentinel.com/business/os-mobile-home-parks-20141109-story.html
http://www.wsj.com/articles/low-cost-housing-demand-boosts-mobile-home-park-operators-1429637304
http://www.wsj.com/articles/low-cost-housing-demand-boosts-mobile-home-park-operators-1429637304
http://www.wsj.com/articles/low-cost-housing-demand-boosts-mobile-home-park-operators-1429637304
http://www.orlandosentinel.com/business/os-mobile-home-parks-20141109-story.html
http://www.orlandosentinel.com/business/os-mobile-home-parks-20141109-story.html
http://www.wsj.com/articles/low-cost-housing-demand-boosts-mobile-home-park-operators-1429637304
http://www.wsj.com/articles/low-cost-housing-demand-boosts-mobile-home-park-operators-1429637304
http://www.wsj.com/articles/low-cost-housing-demand-boosts-mobile-home-park-operators-1429637304


The	Favorable	Economics	of	Self	Storage	

✓ Number	of	days	an	Average	Tenant	stays:	995	Days;	2.7	years.	

✓ Nearly	the	entire	population	is	the	market.		Virtually	everyone	has	used	storage	or	knows	someone	who	

has	used	storage.	

✓ Rates	can	be	raised	on	every	tenant	with	30	days	notice.	This	is	an	advantage	for	self	storage	(and	

manufactured	housing).		

✓ Ongoing	Cash	Flow	

✓ Potential	Long	Term	Appreciation	

✓ Since	1994,	self	storage	has	had	a	very	good	financial	record	

and	has	consistently	outperformed	most	other	real	estate	

product	types.		

✓ Self	storage	operating	expenses	can	be	lower	than	other	types	

of	real	estate:		

- Self	storage	properties	have	very	little	plumbing	and	electricity	and,	as	a	result,	are	not	as	
impacted	by	utility	rate	increases	as	other	product	types;	

- The	buildings	are	generally	masonry	or	metal	and	are	easier	to	maintain;		

- There	are	minor	tenant	improvement	costs;	

- The	lack	of	amenities	such	as	pools,	large	common	areas,	and	extensive	landscaping	reduces	
both	operating	costs	and	capital	expenditures.		

✓ Almost	the	entire	population	will	have	a	need	for	self	storage	during	their	lifetime.	Tenants	include:	

College	Students,	People	Buying	and	Selling	Homes,	Families	Moving,	Small	Business	Owners,	Retirees	

and	Military	Families.		

�
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WHY	SELF	STORAGE



Elevated	deal	Mlow	from:	

✓ Long-term	“Mom	&	Pop”	owners	who	need	or	want	to	retire		

✓ Bank	foreclosures	and	auctions	

✓ Ground	Up	Opportunities	(Self	Storage	only)	

✓ Owners	with	bad	credit	and/or	other	issues	preventing	refinance	

Model	and	experience	gives	us	an	advantage	over	other	operators:	

✓ Better	deal	flow	

✓ 	Larger,	institutional	buyers	are	focused	on	the	“lifestyle	choice”	business	model	(i.e.	high-end	MHCs	

with	many	amenities)	that	often	doesn’t	provide	the	same	level	of	cash	flow	as	“blue	collar”	MHCs.		

✓ 	With	multiple	offers,	sellers	often	choose	buyers	such	as	us	with	proven	track	records	and	high	closing	

ratios.		

✓ With	the	Fund,	we	can	make	all	cash	purchases	on	distressed	properties15,	then	rehabilitate	and	

refinance.		

✓ 	The	members	of	the	Manager	are	seasoned,	credible	borrowers	with	a	proven	track	record	that	lenders	

prefer.	

- Purchased	over	250	Manufactured	Housing	Communities	in	Twenty-Nine	States	

- Built	or	Purchased	over	95	Self	Storage	Projects	in	Eleven	States	

✓ Track	Record	of	Results	

✓ Focus	on	Excellence	

✓ Regular	Communication	with	Members	

�

 13

15		The	Manager	intends	to	leverage	the	Company’s	equity	in	connection	with	the	
acquisition	of	the	Properties.	The	Manager	anticipates	that	bank	or	seller	]inancing	will	
generally	account	for	between	approximately	sixty	percent	(60%)	and	seventy	percent	
(70%)	of	the	gross	fair	market	value	of	each	Property.

WHY	INVEST	NOW?



The	members	of	the	Manager,	and	their	Affiliates,	have	significant	prior	experience	in	acquiring	and	
managing	both	self	storage	facilities	and	manufactured	housing	communities	having	amassed,	through	Prior	
Funds,	a	portfolio	of	more	than	280	assets	representing	in	excess	of	40,000	units	in	more	than	30	states.		

The	members	of	the	Manager,	and	their	Affiliates,	have	significant	prior	experience	in	acquiring	and	

managing	self	storage	facilities	and	is	estimated	to	be	a	Top	50	operator1.		Senior	management	of	the	Dahn	
Corporation,	an	affiliated	company,	(“Storage	Team”)	has	almost	150	years	of	combined	self	storage	
experience.	The	Storage	Team	has	worked	together	for	over	25	years.	During	this	time,	the	Storage	Team	has	
built	or	purchased	over	5	million	square	feet	of	self	storage	properties	located	throughout	the	United	States.	
Since	inception,	the	Dahn	Corporation	has	acted	as	the	property	manager	to	over	95	self	storage	facilities	

and	the	total	number	of	units	it	has	owned	and/or	operated	has	exceeded	55,000.	Over	that	time,	the	
Storage	Team	has	rented	over	500,000	units.		

In	addition	to	self	storage	facilities,	the	members	of	the	Manager,	and	their	Affiliates,	have	significant	prior	
experience	in	acquiring	and	managing	manufactured	housing	communities.		They	are	estimated	to	own	
and/or	operate	the	5th	largest	number	of	MHCs2,	with	an	excess	of	250	MHCs	containing	over	25,000	lots	

under	management	in	29	states.			

�
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OFFICERS	OF	THE	MEMBERS	
OF	THE	MANAGER



Ryan	Smith	

Ryan	 Smith	 brings	 with	 him	 more	 than	 seventeen	 years	 of	 business	
experience	in	market	evaluation,	property	analysis,	management	systems,	

due	 diligence	 and	 investor	 relations.	 Mr.	 Smith	 is	 the	 co-manager	 of	
multiple	investment	funds,	which	specialize	in	investing,	both	directly	and	
indirectly,	in	MHC	and	Self	Storage	assets.	

Mr.	Smith	graduated	 from	 the	University	of	Tampa	with	a	Bachelor’s	of	
Science	in	Computer	Science.	An	athlete,	he	was	highly	recruited	for	both	

baseball	and	basketball	and	was	drafted	as	a	senior	in	high	school	by	the	
Baltimore	Orioles,	and	again	in	college	by	the	Anaheim	Angels.	Mr.	Smith	
pursued	 his	 athletic	 talents	 by	 playing	 baseball	 throughout	 his	 college	
experience.	

His	 foresight	and	ability	to	communicate	the	state	of	the	marketplace	has	propelled	him	to	be	a	 featured	

commentator	alongside	the	likes	of	Mayor	Rudy	Giuliani,	General	Colin	Powell	and	other	notable	individuals.	
	He	currently	serves	on	the	board	of	Young	Life	College	–	UCF	and	is	a	member	of	the	Advisory	Board	for	the	
National	Christian	Foundation’s	Orlando	chapter.		Mr.	Smith	lives	in	Orlando	with	his	wife	and	three	children.	

Jamie	Smith	

Jamie	 Smith	 is	 an	 avid	 real	 estate	 investor	with	 over	 thirteen	 years	 of	
experience	 investing	 in	MHCs,	 single	 family	 residential	and	Self	Storage	
units.	Mrs.	Smith	is	the	co-manager	of	multiple	investment	funds,	which	
specialize	in	investing	in	MHC	and	Self	Storage	assets.	

Mrs.	Smith	has	experience	overseeing	the	management	of	various	types	
of	 real	 estate	 properties,	 focusing	 on	 investor	 relations,	 capital	 raising,	
and	acquisitions.	Mrs.	Smith	has	managed	a	rent	collection	company,	and	
is	the	manager	of	the	Ryan	and	Jamie	Smith	Foundation.	She	authored	a	
highly	reviewed	book	on	investing	in	MHCs	and	has	spoken	at	numerous	

conferences	on	the	topic.	

Mrs.	 Smith	 graduated	 from	 the	 University	 of	 Central	 Florida	 with	 a	 double	 major	 in	 Business	 and	
Psychology.		She	currently	serves	on	the	Advisory	Board	for	the	National	Christian	Foundation’		She	lives	in	
Orlando	with	her	husband	and	her	three	children.	

�

 15



Brian	Dahn	

Mr.	Dahn	has	directed	the	acquisition,	development,	management	and/or	
disposition	 activities	 of	 over	 95	 properties	 and	 the	 formation	 of	 more	

than	35	private	limited	partnership	funds	raising	more	than	$40	million	
in	equity.	Those	properties	consisted	of	over	95	self	storage	 facilities	 in	
eleven	states,	industrial	centers,	office	parks,	RV	parks	and	a	resort	area	
hotel.	 Mr.	 Dahn	 holds	 an	 MBA	 from	 the	 University	 of	 Michigan	 and	 a	
Bachelor	of	Science	degree	from	the	University	of	Florida.	Mr.	Dahn	is	a	

California	 Licensed	General	 Contractor	 and	Real	 Estate	Broker.	 Prior	 to	
joining	 C.J.	 Bonner	 Corporation	 in	 1976,	 the	 predecessor	 to	 Dahn	
Corporation,	 Mr.	 Dahn	 was	 Vice	 President	 in	 charge	 of	 Joint	 Venture	
Department	 at	 Western	 Mortgage	 Corporation	 and	 a	 loan	 officer	 at	
Continental	Mortgage	Investors.		

Robert	R.	Bradley,	Jr.		

Mr.	 Bradley	 has	 worked	 with	 Dahn	 Corporation	 since	 1979	 and	 is	

responsible	 for	 the	 acquisition,	 development	 and	disposition	 for	 all	 self	
storage	 facilities.	 He	 works	 directly	 with	 real	 estate	 owners,	 brokers,	
development	partners	and	lenders	in	dozens	of	markets	nationwide.	Mr.	
Bradley	 oversees	 market	 research,	 contract	 negotiation,	 project	 design,	
engineering	and	procurement	of	governmental	entitlements.	Mr.	Bradley	

holds	a	Bachelor	of	Arts	degree	from	San	Diego	State	University	and	is	a	
California	 licensed	 real	 estate	 salesperson.	 Mr.	 Bradley's	 prior	
employment	 was	 a	 leasing	 manager	 and	 tenant	 improvement	
construction	manager	for	Canoga	Park	Medical	Investment	Group.	

Kathleen	N.	White	

Ms.	White's	 experience	with	 Dahn	 Corporation	 began	 in	 1986	 and	 she	
initially	worked	with	the	acquisition,	development	and	disposition	team.	
As	more	properties	were	acquired,	Ms.	White	switched	her	 focus	 to	 the	

business	 development	 and	 direct	 management	 over	 all	 self	 storage	
facilities	 in	 the	 portfolio.	 Ms.	 White	 visits	 each	 of	 the	 facilities	 several	
times	per	year,	 initiates	capital	improvement	projects	and	acts	as	liaison	
between	 local	 management	 and	 the	 corporate	 office.	 She	 oversees	
customer	 service	 programs,	 advertising	 campaigns,	 rate	 adjustments,	

discount	policies	and	incentive	programs.	Ms.	White	holds	a	Bachelor	of	
Arts	degree	 from	California	 State	University	Long	Beach	and	previously	
was	employed	by	Equitec	Financial	Group	in	the	acquisition,	development,	
management	and	disposition	of	commercial	properties	throughout	the	United	States.	
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Thomas	J.	Jordan	

Mr.	Jordan	is	responsible	for	the	financial	management	and	reporting	of	
all	 operating	units	under	management.	He	has	worked	with	Mr.	Dahn	

since	1983	and	during	that	time	managed	a	staff	which	tracked	annual	
revenues	 in	 excess	 of	 $40	million.	Mr.	 Jordan	 supervises	 the	 payment	
and	 accounting	 of	 more	 than	 3,000	 monthly	 invoices	 and	 prepares	
monthly,	quarterly	and	annual	operating	statements.	His	team	prepares	
all	operating	budgets	and	forecasts	obligations	to	all	owners.	Daily	site	

level	 transactions	are	 reviewed	and	all	 banking	 is	 controlled	 from	 the	
corporate	office	under	Mr.	Jordan's	direction.	Mr.	Jordan	cooperates	with	
several	independent	audit	firms	hired	by	our	investors	and	works	with	
all	regulatory	agencies	and	outside	accounting	firms.	Mr.	Jordan	holds	a	
Bachelor	of	Science	degree	from	St.	John	Fisher	College	and	is	a	member	

of	the	National	Notary	Society.	He	previously	worked	for	Stanford	Applied	Engineering	and	Western	State	
Pension	Corporation.	

Nancy	K.	Naeve	

Ms.	 Naeve's	 experience	 with	 Dahn	 Corporation	 includes	 business	
development,	 financial	analysis,	 investor	relations,	 legal,	contract	and	
risk	 management	 issues	 with	 the	 asset	 management	 portfolio.	 Ms.	
Naeve	has	worked	with	Mr.	Dahn	since	1983	and	has	coordinated	the	
capital	raise	of	more	than	$40	million	in	equity	for	private	placement	

offerings.	 Ms.	 Naeve	 prepares	 detailed	 financial	 analysis	 for	 site	
development	 analysis,	 drafts	 and	 negotiates	 acquisition,	 partnership,	
loan,	leasehold	and	management	contracts	and	reports	to	owners	and	
investors	 concerning	 specific	 performance,	 strategies	 and	 objectives	
for	individual	properties.	Ms.	Naeve	has	managed	project	acquisitions	

and	 developments	 including	 all	 aspects	 of	 the	 sales	 transaction,	
procurement	and	placement	of	construction,	permanent	and	refinance	
lending	of	portfolio	properties.	Loan	originations	under	her	leadership	
are	in	excess	of	$150	million.	Her	skills	include	the	creation	and	implementation	of	contract	administration	
procedures	and	budget	analysis	tools	used	in	the	corporate	office	for	the	construction	of	storage	facilities	

throughout	the	country,	as	well	as	ongoing	capital	improvement	and	maintenance	projects	for	the	current	
asset	management	portfolio.	Ms.	Naeve	holds	a	Bachelor	of	Arts	degree	from	the	University	of	California	at	
Irvine	and	an	MBA	from	the	University	of	Southern	California.	
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Dave	Reynolds	

Mr.	Reynolds	has	specialized	in	the	acquisition	of	MHCs	and	RV	Parks	for	
over	 20	 years,	 and	 has	 managed	 companies	 that	 have	 owned	 and	

operated	 numerous	 MHCs.	 He	 currently	 co-manages	 multiple	
MHC	investment	funds	across	U.S.	

Mr.	 Reynolds	 is	 owner	 and	 CEO	 of	 RV	 Horizons,	 Inc.	 (“RVH”),	 which	
provides	property	management	and	accounting	services	for	MHCs.	He	is	
a	licensed	Colorado	real	estate	broker	and	has	been	involved	in	additional	

MHC	 transactions	 in	 that	 capacity.	 He	 has	 authored	 four	 books	 on	 the	
subject	 of	 investing	 in	 MHC’s	 and	 has	 developed	 several	 of	 the	 most	
popular	 websites	 dedicated	 to	 the	 MHC	 industry,	 including	
MobileHomeParkStore.com.	 	Mr.	Reynolds	has	a	B.S.	in	Accounting	from	
Mesa	State	College,	and	has	completed	additional	graduate	courses	in	accounting	and	taxation	at	Colorado	

State	University.	

Frank	Rolfe	

Frank	Rolfe	has	been	active	in	all	facets	of	the	MHC	business	for	over	two	

decades,	 where	 he	 has	 managed	 companies	 that	 have	 owned	 and	
operated	MHCs	across	the	U.S.	

He	currently	co-manages	multiple	investment	funds,	which	specialize	in	
investing	in	MHCs.	Mr.	Rolfe	has	performed	due	diligence	on	hundreds	of	
MHCs,	and	is	a	well-known	author	and	speaker	at	MHC	related	events.			

Since	June	2008,	Frank	has	conducted	widely	attended	MHC	boot	camps.	
Prior	to	his	MHC	business,	he	was	the	largest	private	owner	of	billboards	
in	Dallas/Ft.	Worth.	
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AFFILIATES

http://mobilehomeparkstore.com


Eric	Siragusa	

Mr.	 Siragusa	 currently	 co-manages	multiple	 funds,	which	 specialize	 in	
investing	in	MHCs	across	the	U.S.	

Mr.	Siragusa	has	been	involved	in	investor	relations,	capital	raising,	and	

acquisitions	 including	 due	 diligence	 and	 underwriting	 of	 MHC’s.	 He	
holds	a	Ph.D.	in	Electrical	Engineering	from	the	University	of	California	
at	San	Diego	and	has	received	multiple	patents.	

Since	2008	he	has	served	as	President	of	the	non-profit	North	San	Diego	
Real	 Estate	 Investors	 Association,	 Inc.	 (NSDREI),	 one	 of	 San	 Diego’s	

leading	 real	 estate	 education	 and	 networking	 organizations.	 	 Mr.	
Siragusa	also	serves	as	an	educator,	mentor	and	consultant	to	other	real	
estate	Investors	and	professionals.	He	is	blessed	with	a	wonderful	wife	and	two	daughters.He	currently	co-
manages	multiple	 investment	 funds,	which	 specialize	 in	 investing	 in	MHCs.	Mr.	Rolfe	has	performed	due	
diligence	on	hundreds	of	MHCs,	and	is	a	well-known	author	and	speaker	at	MHC	related	events.			

RV	Horizons,	Inc.	

In	addition,	the	members	of	the	Manager	are	backed	by	a	strong	extended	team:	Dave	Reynolds	is	the	owner	
and	CEO	of	the	600+	employee	company	RV	Horizons,	Inc.	(“RVH”)	that	provides	property	management	

services	for	various	affiliated	funds	and	partnerships.	The	Manager	works	with	RVH	to	enact	turn-around	
plans	and	perform	the	day-to-day	operation	of	the	Properties	acquired	by	the	Fund.	RVH	is	headquartered	
in	Cedaredge	Colorado,	but	also	has	employees	in	Montrose,	Colorado,	Littleton,	Colorado	and	Niles,	
Michigan	(along	with	onsite	managers	and	field	supervisors	across	the	country).	The	team	at	RVH	includes,	
but	is	not	limited	to,	corporate	office	staff,	acquisitions	team,	training	team,	on-site	management,	district	

management,	regional	managers	and	rehab	crews	who	work	with	onsite	managers.	
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AFFILIATES
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PRIOR	PROJECTS

The	properties	pictured	are	properties	in	which	the	Fund	does	not	have	an	ownership	interest	but	
are	representative	of	the	properties	in	which	we	may	invest.
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PHONE:       888-642-2007 
EMAIL:        INFO@ELEVATIONCG.COM 
WEB:           WWW.ELEVATIONFUND.COM 
ADDRESS:  18552 MACARTHUR BLVD. SUITE 495, IRVINE, CA 92612


