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This presentation does not constitute an offer to sell or a solicitation to buy the securities described herein. The opportunity to participate in an investment is expected to be available only to

“accredited investors” within the meaning of Regulation D of the Securities and Exchange Commission ( the “SEC”), in a transaction exempt from registration requirements of the Securities Act

of 1933 ( the “ACT”). Such Offering will only be made subject to an offering memorandum and related definitive agreements.

Confidential Information: The information contained in this presentation is highly confidential. By participating in this offering, you hereby agree to maintain the confidentiality of the

information contained herein, and you further agree not to reproduce or distribute such information to any other person or for any other use than to evaluate your potential participation in

the offering described herein.

Safe Harbor Statement: Some of the statements in this presentation may be “forward-looking” statements and Georgetown Partners, intends for such “forward–looking” statements to be

covered under the Private Securities Litigation Reform Act of 1995. “Forward-looking” statements may be words such as, “will”, “intends”, “expects”, and so forth. Investors are cautioned

that, while such forward-looking statements reflect Georgetown Partners' good faith belief based upon current information and expectations, such statements are not guarantees of future

performance and are subject to known and unknown risks of uncertainty. Actual results may differ materially from expectations contained in forward-looking statements as a result of various

factors. Georgetown Partners does not intend to update, and hereby disclaims any obligation to update forward-looking statements contained in this presentation.

Market Data: This presentation contains market and industry data that Georgetown Partners has obtained from various industry sources and publications, research reports, and publicly

available information. Georgetown Partners believes the sources to be reliable but cannot guarantee the accuracy or completeness of the information or data. Georgetown Partners has not

and cannot independently verify the reliability of this industry information or data provided by these industry sources.

Safe Harbor Statement
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Haven Woodbridge
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Name:

Haven Woodbridge Apartments

Closing Date:

Q1 2021 (February 2021)

Size:

138 Apartment Units

Type:

Garden Style Apartments

Location:

Woodbridge, VA

(Washington DC MSA)

Status

Under Contract. Closing Q1 2021

Investment Thesis:

Acquisition of a performing asset with in-place cash flow with a value-add 

opportunity.

Acquire in-place cash-flow and capture on lost value due to below market rents 

by implementing  a value-add program on 75% of the property which remains in 

“classic” condition. Additionally, capitalizing on the growth of Woodbridge and  

surrounding DC DMV.



Investment Opportunity
Georgetown Partners ("Gtown") is seeking to acquire a 138-unit multifamily apartment

building located in Woodbridge, VA (the "Property"). The Property is located just 25 miles

outside Washington, DC and within a 25-minute drive to Amazon's new HQ2 located in

Crystal City, VA. Woodbridge has a median household income of $122,426 within a five

miles radius of the Property. The Property has easy access to Interstate I-95 and 1.6M SF

of retail within a seven mile drive from the Property. Additionally, the Property is

adjacent to an elementary school and middle school, which provides a built-in demand

driver for families with children.

Gtown has secured the Property under contract for $28,475,000 or $206,340/unit. This

class and quality of product is very attractive at a basis below replacement cost. The

Property is being acquired at a 5.1% cap rate on in-place Net Operating Income (“NOI”)

with the expectation of increasing the NOI by more than 16.5% in the first 3 years of

ownership. This Property has a history of operating efficiently with high occupancy at 90%

or better. Gtown intends to continue operating the property in the same way while

creating value by completing the unit renovation plan on the remaining 103 unrenovated

units (75% of the Property).
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RETURN ON INVESTMENT

Product Type Multifamily

Strategy Value Add • Cash-on-Cash / Current Pay

Offering Size $4,000,000 total • $50,000 minimum investment ($50,000 per unit)

Capitalization $32,167,399 total • $10,807,399 equity

Hold Time 5 years

Closing February 12, 2021

VALUE ADD OPPORTUNITY

There is a clear path to growth and remaining with value-add potential.

▪ 103 Units to be Renovated or 75% of Property

▪ Renovation Period of 24-36 months

▪ Return on Investment for Renovated Units is 21.53%

▪ Average Premium of $134/unit per month on avg.

▪ Average Cost of $7,453/unit

▪ Recently renovated competitive rents achieving spreads up to $343/unit/mo. above Haven 

Woodbridge (Kensington Place, $1,822/unit/mo.)



Value Add-Opportunity
RENOVATED UNITS
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POTENTIAL RENOVATION PROGRAM: 
▪ Granite countertops 

▪ Backsplash 

▪ USB ports 

▪ Enhanced light fixtures & hardware

POTENTIAL RENOVATION PROGRAM: 
▪ Stainless steel appliances 

▪ Granite countertops 

▪ Updated cabinetry 

▪ Backsplash 

▪ Laminate wood flooring 

▪ Enhanced light fixtures & hardware

▪ Average Premium of $134/unit per month on avg.

▪ Average Cost of $7,453/unit

CLASSIC UNITS

94
UNITS

36
UNITS
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Site Plan
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COMMUNITY AMMENTITIES

▪ Concierge during business hours

▪ Dog park installed in 2018

▪ Walkway to adjacent park



Property Details

10
A SOPHISTICATED APPROACH TO REAL ESTATE INVESTING

GENERAL

Number of Residential Buildings 10

Number of Stories 3

Acres 8.9

Ceiling Height 8 ft.

BUILDING

Building Structure Wood frame

Construction Foundation Poured concrete slab

Exterior Materials Brick veneer and vinyl siding (siding replaced in 2018)

Stairways Covered open air hallways with wood deck and stairs

Balcony or Patio Wood truss and decking, metal rails with wood handrails

Windows Thermal double pan aluminum framed

Exterior and Interior Doors

Exterior Doors: private flush panel entry door constructed 
of insulated metal. Doors are equipped with deadbolt 
locks, door knocks and viewer. Sliding glass doors set in 
aluminum frames provide access to balconies and patios. 
Interior Doors: Wood hollow core flat panel

Roof Pitched with composition shingles (2004)

MECHANICAL SYSTEMS

HVAC
Individual electric furnace with ground mounted condenser heat 
pumps (mix of R22 & 410A)

Water Heater Individual 40 gallon electric hot water heater

Electrical Supply

Electrical service enters each building below grade from pad mounted 
transformers. Main service breakers with 125 amps per unit, with 
120/128 volt service. Each unit is individually-metered; common areas 
separately metered

Electrical Wiring Copper wiring

Plumbing Piping CPVC supply; PVC waste

Life Safety
Each unit has a smoke detector, and fire extinguishers are located in 
common area hallways

MISCELLANEOUS

Parking
IOne space per bedroom included, each additional space 

$35/unit/month Five reserved commercial spaces for $55/unit/month

Zoning R-20 (Residential 20 DU/AC)



Submarket



DC DMV Market
Minimal Vacancy Change:

DC ranked third in the nation in terms of least amount of change in vacancy during the 2008 recession at

an average increase of only 150 bps.

Most Stable Rents in the Nation:

DC ranked second in the nation for least impacted rent growth. The metro recovered in just five

quarters, compared to a national average of 12 quarters. The metro’s peak-to-trough rent change was a

mere 2% during the previous recession—lower than the nearly 6% national average.

Prolific Investment Market:

Since recovery in 2010, DC’s price per unit values increased by an average of 6% as investors remain

bullish on the metro as a powerhouse center of the East Coast.

Durability of Employment Base:

DC currently has the second lowest unemployment rate (9.9%) across the largest 40 metros in the

country. It ranked sixth in terms of least YoY impacted for unemployment rate. DC has historically lower

unemployment rates compared to the U.S. The strong and prominent labor markets of tech, “Eds and

Meds,” biotech, and government are some of the most resilient industries. Tech, in particular, has

proven to be a pillar of the economy, with significant future growth centered around the establishment

of Amazon’s new HQ2. Washington is ranked #1 for lowest percentage of at-risk employment segments

in the current downturn. These strong economic drivers will bolster the multifamily market, drive

demand, and lead the region towards future growth. The Washington DC metro has many fundamental

characteristics that position it to recover from the current recession in a similar fashion to the way it

recovered in previous recessions.
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Proven Resilience in Previous Recessions: Post-Covid Economic Indicators

During previous recessions, Washington DC proved to be one of the most resilient metros

in the country due to its diversified economy, strong market drivers and the presence of

the nation’s largest employer—the federal government. The stability of the region’s

economy underpins its resilient multifamily real estate market.

DC REGION’S
PROVEN RESILIENCE 



Woodbridge Submarket
Woodbridge, VA is part of the

Washington DC MSA:

The Property is located in Woodbridge, VA, a bedroom community of Washington, DC. It is less than 1

mile to the Prince William County Parkway exit for easy access to interstate I-95. The proximity to

Washington, DC, Crystal City, VA, Alexandria, VA, Arlington, VA, and Fairfax County makes the Property

an attractive area for commuters of the DC DMV.

The I-395 Corridor stretches from The Pentagon to I-495 and south of I-95 and runs through Arlington,

Alexandria, and Springfield. The I-395 Corridor offers tens of thousands of jobs with numerous

amenities and retail centers. Major employers include Fort Belvoir/ Quantico (50,000+ jobs), The

Pentagon (23,000+ jobs), U.S. Patent & Trademark Office (10,000+ jobs), Department of Defense’s

Mark Center Campus (6,000+ jobs), and Inova Alexandria Hospital (1,000+ jobs). In addition, Ronald

Reagan Washington National Airport is located in the I-395 Corridor, the closest commercial airport to

Washington, DC, handling more than 24 million passengers in 2019 (Federal Aviation Administration,

2020). Haven Woodbridge has a prime inside-the-beltway location with immediate access to I-395 with

the multitude of employers surrounding the Property and minutes to Washington, DC’s CBD.

The Fort Belvoir North Area, located 12 miles from Haven Woodbridge, has experienced rapid growth

over the last ten years due to BRAC. Fort Belvoir now employs over twice the workforce of The

Pentagon. Increased military and defense spending by the new administration is expected to create

thousands of additional jobs at Fort Belvoir and the Marine Corps Base Quantico. As these large

employment hubs continue to grow, Haven Woodbridge is perfectly positioned to fulfill the increasing

rental demand.

Ideal Commuter Location:
The Property has easy access to I-95 and Route 1 and direct walkability to Elizabeth Vaughan

Elementary and Woodbridge Middle Schools. Washington, DC, is located 25 miles from the Property,

and Crystal City, VA (Amazon HQ2) is 22 miles from the Property. The VRE Station, which connects to

the DC Metro, is located 8 minutes from the Property.
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Proximity to Numerous Amenities 



BRAC Realignment

renovate one building as a Holiday Inn Express and to demolish other structures and build a new

Staybridge Suites on post.

President Dr. Gordon of the Fairfax County Economic Development Authority (EDA) and his staff

estimate that BRAC has triggered a demand for 8-10 million square feet of new office space in

southeast Fairfax County and Prince William County near Fort Belvoir, mainly for the purpose of

serving government contractors located near the base.

According to recent reports, the second round of BRAC is expected to come within the next

decade. The EDA believes that Fort Belvoir is well-positioned to receive new employees in this

next round of BRAC and estimates that this new influx will likely jumpstart demand for several

million square feet of additional office space in southeast Fairfax County.
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The Fort Belvoir North Area is located 12 miles from Haven Woodbridge .Tens of thousands of new

employees came to Fort Belvoir through a process known as Base Realignment and Closure (BRAC),

which began in 2005. Although the expansion of workers as a result of BRAC is now over, the influx of

workers caused developers to construct many office buildings in areas along Fort Belvoir, I-95, and the

Franconia-Springfield Metro stop, despite a rather high office vacancy rates in the county.

There are now more than 40,000 employees working on post, eclipsing the Pentagon as the military’s

largest employment site in the DC area. The Army is now working on upgrading its on-site lodging

facilities

and has entered into a contract with InterContinental Hospitality Group (IHG) to

http://www.fairfaxcountyeda.org/
http://www.army.mil/article/101046/Army_requests_another_BRAC_round_in_fiscal_year_2015/


Property Manager
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Property Management
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Noah Living is Common’s full-stack property

management arm focused on everyday

renters making between $25,000 and $75,000.

Run by value-add experts from AvalonBay,

Greystar, and The Related Companies,

Noah drives above-market returns with:

Noah Living: apartments
for everyday people

Technology-driven

efficiency

Centralized

systems

A best-in-class renter 

experience 15-35% NOI increase with Noah management



Property Management

17
A SOPHISTICATED APPROACH TO REAL ESTATE INVESTING

A rapidly expanding operating footprint



Property Management
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During the uncertain times of COVID-19, virtual tours

are a must-have tool for maintaining leasing

velocity. In calmer times, virtual tours also increase

the probability a prospect will tour in person.

In March 2020, Noah was able to increase month

over month leases signed 2.5x, for a lease-up

property by rolling out virtual tours.

Across all Common brands, 25% of renters sign a

lease without ever touring in person thanks to our

“how to close online” training program.

Noah uses virtual tours for
convenience and conversion

https://my.matterport.com/show/?m=cSU9NYqkNnZ


Property Management
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The Noah marketing and PR team is staffed with experts

that educate your ideal renters about the benefits of

living at a Noah property.

Professional marketing and PR
drive unmatched conversion rates

Data-driven marketing targets active movers

▪ Machine-learning to identify ideal renters

▪ A/B testing to optimize ad performance

Brand building increases long-term awareness

▪ In-house PR leverages relationships with all major outlets to generate 

coverage

▪ Social and hosted content optimized for discoverability via search engines

▪ Our branded ads on listing sites perform 30% better than unbranded ads



Sponsorship

Corban Tomlinson is a Managing Director and co-founder of Georgetown Partners. Prior to forming Georgetown Partners, Corban was Director of Acquisitions for Maplewood and Allegiance Realty Corporation (joint

venture partners). There, he sourced, underwrote and structured the acquisition and development of conventional and medical office opportunities. Experience included opportunistic, value add and core-plus/stabilized

opportunities. Deals were sourced both on and off market and were creatively structured and financed to best suit the needs of each particular deal. Corban was also responsible for the project and portfolio level financial

analysis, budgeting and business strategy at the firm. At Allegiance, Corban led efforts in the acquisition of over $100MM of conventional office and other real estate assets. While at Maplewood, Corban was involved in

the acquisition and development of over 250,000 square feet ($150MM) of medical office assets. Prior to his time at Maplewood and Allegiance, Corban worked at Sabal Financial (a wholly owned subsidiary of Oaktree

Capital) as an asset manager, acquisitions associate and underwriter. His asset management portfolio consisted of owned real estate assets and non-performing loans located nationwide that were collateralized by

commercial real estate, single family homes, land (in various stages of development), swap agreements, personal guarantees and commercial and industrial assets. His acquisition duties included the underwriting of asset

pools ranging from $20-200 million in value and was involved in the acquisition of over $3 billion of distressed assets. Corban also served as an underwriter on Sabal’s bridge lending platform which included the

underwriting and structuring of a $55 million bridge loan which was originated to provide capital to a regional investor developer for the an eight-phased renovation and improvement of a 150,000 square foot waterfront

mixed use development.

Corban Tomlinson
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Mario Levine is a Managing Director and co-founder of Georgetown Partners. Prior to forming Georgetown Partners, Mario was the Director of Real Estate for Maplewood and Allegiance Realty Corporation (joint venture

partners) where he worked on the development and asset management of a conventional and medical office portfolio. At Allegiance, Mario was responsible for the asset management of 3 million square feet portfolio of

CBD office across the Nation. Allegiance is a private real estate investment company providing compelling alternatives to conventional investment vehicles for family offices, RIAs and high-net-worth individuals.

Headquartered in Charlotte, North Carolina, the Company has acquired over 7 million square feet of commercial real estate, invested over $150 million of self-raised equity. The Company’s current portfolio is valued in

excess of $400 million and consists of 3.5M SF of commercial real estate. Prior to that experience, Mario was Director of Real Estate for Trigild, Inc. He was the portfolio manager for Trigild’s Mid-Atlantic, Southeast, and

Northeast portfolio of performing and non-performing assets valued at $500 million, which consisted of 1,400 units of multifamily and 3.5M SF of commercial real estate. He worked with CMBS special servicers (CW

Capital, LNR, C3, Torchlight/ING), balance sheet lenders (GE Capital, Wells Fargo, Bank of America, Keybank, Varde), and FDIC in the re-positioning and disposition of assets through various loan workout strategies. He has

experience across all assets class from office, retail, industrial, multifamily, single family, and fractured condo developments. Assisted in the acquisition and disposition of over 40 assets totaling $400 million.

Mario Levine



www.gtownpartners.com


