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The information set forth in this Investor Presentation is being provided to you solely for discussion purposes and contains confidential 
information not intended for public use or distribution. The recipient of this Investor Presentation agrees that it will not divulge any such 
information to any other party and will not reproduce or distribute it or any related materials in whole or in part.

This Investor Presentation does not constitute an offer to sell or solicitation of an offer to buy any securities. No information contained in
this Investor Presentation, or any oral or written communication with an interested party should be relied upon as a representation or
warranty as to any matter from any person, and no liability shall attach to any person or entity as a result of such information. This
Investor Presentation is indicative only and is subject to updating, amendment and more complete disclosures.

This Investor Presentation is only directed at persons to whom it may lawfully be distributed and any investment activity to which this
Investor Presentation relates will only be available to such persons. It is the responsibility of any interested party to satisfy itself as to the
full compliance with applicable laws and regulations of any relevant jurisdiction, including obtaining any governmental or other consent
and observing any other formality prescribed in such jurisdiction. Nothing in this Investor Presentation constitutes advice relating to legal,
taxation or investment matters and interested parties are advised to consult their own professional advisors in connection with making an
investment decision. No assurance can be given as to the accuracy or completeness of information contained in this Investor Presentation.

Any forward looking statements, including, without limitation, financial projections or expectations, contained in this Investor
Presentation should not be regarded as a representation by any person that the estimates, projections or expectations will be achieved.
Such forward looking statements are subject to risks and uncertainties. Before investing, investors should be aware that the occurrence of
the risks, uncertainties and events, could have an adverse effect on the business, results of operations and financial conditions of the
Investment.

The information set forth in this Investor Presentation is being provided to you solely for discussion purposes and contains confidential 
information not intended for public use or distribution. The recipient of this Investor Presentation agrees that it will not divulge any such 
information to any other party and will not reproduce or distribute it or any related materials in whole or in part.

This Investor Presentation does not constitute an offer to sell or solicitation of an offer to buy any securities. No information contained in
this Investor Presentation, or any oral or written communication with an interested party should be relied upon as a representation or
warranty as to any matter from any person, and no liability shall attach to any person or entity as a result of such information. This
Investor Presentation is indicative only and is subject to updating, amendment and more complete disclosures.

This Investor Presentation is only directed at persons to whom it may lawfully be distributed and any investment activity to which this
Investor Presentation relates will only be available to such persons. It is the responsibility of any interested party to satisfy itself as to the
full compliance with applicable laws and regulations of any relevant jurisdiction, including obtaining any governmental or other consent
and observing any other formality prescribed in such jurisdiction. Nothing in this Investor Presentation constitutes advice relating to legal,
taxation or investment matters and interested parties are advised to consult their own professional advisors in connection with making an
investment decision. No assurance can be given as to the accuracy or completeness of information contained in this Investor Presentation.

Any forward looking statements, including, without limitation, financial projections or expectations, contained in this Investor
Presentation should not be regarded as a representation by any person that the estimates, projections or expectations will be achieved.
Such forward looking statements are subject to risks and uncertainties. Before investing, investors should be aware that the occurrence of
the risks, uncertainties and events, could have an adverse effect on the business, results of operations and financial conditions of the
Investment.

Disclaimers
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The Everett Mill

Stone Mill

Parking

Property Aerial Photograph
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Property Photographs

Typical Floor (Unfinished)

Main Entrance @ Essex Street 

(Lawrence’s “Main Street”)

Everett Mill

Rear of Everett Mill

Typical Loft Office Space

Typical Loft Office Space (Furnished)Main Lobby
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Lawrence MA - Boston Area Context 
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Historic Landmark Property

➢An historic property with the first known true labor strike in America (known as the “Bread & Roses” strike) that started on the steps 
of the Everett Mill

➢Occurring in January 1912, the strike was spurred by new state legislation limiting the hours and ages that woman and children could 
work in the mills

➢Intended to be a protective measure, the mill owners instead slashed wages, setting off an industry wide labor strike

➢Woman that marched and protested were in many cases brutally attacked or killed

➢After a long and bitter struggle, the mill workers won and wages were increased

➢This victory in Lawrence, MA set off positive changes in labor laws and wages across the United States
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I. INVESTMENT OPPORTUNITY
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Investment Opportunity - Overview
➢Manzo Freeman Development (the Operator / Sponsor) is acquiring only the historic Everett Mills (the ‘Property”) at an attractive

$7.05 million purchase price ($16/rsf | 11.4% capitalization rate – on Year-1 Pro Forma NOI) with the investment objective to
maximize the property’s intrinsic value by unlocking its strategic market position and functional potential as an institutional-grade
mixed-use office and industrial property.

The property has performed very well through 2020 with additional leasing of about 25,000 sf while boasting a diverse and long-
standing tenant occupancy tenure, which speaks to the strength of the property and its location.

➢The business plan will require a total capitalization of $15.3 million ($36/rsf), which includes the purchase price of $7.05 million plus
$3 million of building upgrade renovation costs, $3.6 million of tenant improvement and leasing costs as well as $1.7 million of soft
costs and contingency, which will be funded by a $10.45 million senior loan and $4.88 million of total equity.

➢The Sponsor is seeking to raise approximately $4.375 million of investor equity capital to fund of the total equity requirement of
$4.88 million. The Sponsor will be investing the balance of approximately $500,000.

The target investment returns to the investor (net of Sponsor fees and promote) for a 5-year hold period are:
• Total IRR: 17.4%
• Total Equity Multiple: 2.0x
• Avg. Annual Cash Yield: 11%

Everett Mill
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Investment Opportunity - Overview
➢ The investment objective will leverage:

• The landmark property’s prominent and strategic location at the gateway to downtown Lawrence, MA with immediate access
to public transportation (0.5 miles with 1-hour commute time to Boston), major roadways (with immediate access to I-495 | 30-
40 minute drive-time to Boston) and walkable access to City amenities along Essex Street

• The revitalization presently underway in the City of Lawrence, including
✓ its designation as an Opportunity Zone
✓ proven and successful revitalization efforts of nearby mill buildings, including the popular Riverwalk mixed-use complex (a

“proof of concept” example for the subject Property https://www.riverwalkmills.com/)
✓ continued strong demand for housing driving conversion of mill buildings to residential and new residential construction with

thousands of additional units, which is further enhancing the City’s economic strength and employment base while also
reducing the availability of mill building space for industrial and office use ultimately pushing office and flex rents higher and
vacancy rates lower

• The Property’s functional versatility is highly appealing to a variety of tenants affording the Property multiple options to
maximizing operating income and value as well as enjoying durable rental revenue (witnessed during the COVID-19 pandemic
with an existing tenant base represents a durable and diverse mix of more than 65 tenants with some tenants being at the
property for 20-25 years)

• The Property has been owned by a private family for more than 30 years so is primed for more sophisticated institutional-
grade management/ownership to unlock the Property’s maximum value, which Manzo Freeman Development provides with
decades of successful experience in value-add real estate business plan execution including with mill buildings in the greater
Boston area

about:blank
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Investment Opportunity - Business Plan

➢The 5-year business plan incorporates the following major elements which will drive NOI from its current level of approximately
$700,000 (YTD Nov. 2020 annualized) to approximately $1.6 million and a target exit value of $18.5 million ($43 per rsf and exit
capitalization rate of 8.75%).

Business Plan Elements:

1. Enhancing the physical features and functionality of the property ($3 million capital improvement program including elevators,
windows, entrances, lobbies, bathrooms, signage, roof, docks and building systems)

2. Through a proven targeted marketing campaign and hands-on approach of “community building”, lease-up the property to
market-level occupancy of 89% (from 80% currently – 345,313 sf) representing about 40,000 sf and $420,000 of additional
rental revenue, at attractive competitively-priced rental rates, to a broad array of users (such as, standard office, medical
office/services, co-working, educational, religious, social services, light manufacturing/distribution, specialty retail
products/services, health & wellness services, high-tech, life sciences)

3. Convert the existing tenants to a more traditional lease term of 3 to 5 years at attractive, competitively-priced rental rates,
which are approximately $2.00 per sf greater than currently being achieved at the Property representing about $700,000 of
additional rental revenue, and charge a modest $0.65 psf market-rate reimbursement for electric usage. This business plan
excludes other viable elements to create additional revenue that the Sponsor has had success with at their other properties
including (1) common area SF inclusion in tenant rentable area and (2) pro rata share of real estate taxes and insurance.

4. The Stone Mill (via a signed Purchase & Sale Agreement with MFD) will be sold (separately or in conjunction with Everett Mill
acquisition closing) to one of the countries top affordable housing developers to reposition the Stone Mill into approximately
90 units of mixed-income housing with a $40 million +/- total investment, which will positively impact the overall Everett Mill
complex.
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Downtown Lawrence, MA – Area Amenities + Employers

Subject – Everett Mills
(1) Lawrence General 

Hospital
(2) Pediatric Cardiology 

(MassGeneral for 
Children)

(3) Haverhill Commuter 
Train

(4) New Balance 
(5) Riverwalk Complex 
(6) Restaurants |Shopping 

| Nightlife
(7) American Red Cross | 

Habitat for Humanity
(8) Columbia Gas of MA
(9) SMG Cardiology of 

Lawrence
(10) Residential Mill 

Buildings
(11) NxStage/Fresenius 

(Kidney Care)
(12) Yaskawa-Solectria 

|Home Health VNA
(13) Lahey Health Services

1
2

4

6

7

8

9

10

11

12

13

Merrimack St. 3

5

Riverwalk Complex
Medical
Food & Beverage
Fitness, Health & Beauty
Child Care
Education
Financial & Legal Services
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Downtown Lawrence, MA – Area Attributes

Centrally located north of Boston, Lawrence, MA
is highly accessible to major cities in the area as
well as Downtown Boston via immediate access
to I-495/93 and commuter rail.

The Everett Mill is a transit-oriented property that
is strategically well-located and positioned to
leverage its locational attributes catering to local,
regional and national businesses seeking cost-
efficient office, industrial/flex and retail space as
well as the ability to draw on large and diverse
labor pool and customer base within
Massachusetts and New Hampshire.

Lawrence’s locational attributes are presently
driving its position as an attractive urban center
that is witnessing strong growth in both
commercial as well as residential uses with the
revitalization of its mill buildings with Riverwalk
(across the street from the subject property)
representing a “proof of concept” example that
is demonstrating high occupancy and rents from
an impressive array of commercial and
residential tenants.

40 minutes
drive-time

35 minutes
drive-time

45 minutes
drive-time

35 minutes
drive-time

20 minutes
drive-time

30-40 minutes
drive-time|1 hour 
commuter rail
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Property Specifications

Specification Everett Mill

Year Built 1909

GSF | RSF | # of Floors | Land Area 508,200 | 430,051 | 7 Floors 

Elevators 5 Elevators (All Floors)| 2 Lifts (2-Levels)

Parking Spaces 317 Owned
Up to 350 Leased from City 

Loading 3 Elevated Loading Docks
2 Drive-In Bays

Utilities Natural Gas | City Water/Sewer
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II. INVESTMENT THESIS
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Investment Thesis

The investment opportunity is predicated on the following major elements, as follows:

➢ Lawrence Revitalization with “Proof of Concept” Examples: The Property is a historically and economically significant property in
the heart of downtown Lawrence MA, which is presently enjoying economic revitalization that has translated into a healthy and
growing commercial and residential real estate market.

Riverwalk is a revitalized and highly successful mixed-use mill complex that houses a full array of strong tenants
https://www.riverwalkmills.com/); it is located just across the river from the subject property and is a “proof of concept” example of
the true opportunity and potential that exists at the subject Property.

Everett Mill

https://www.riverwalkmills.com/
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Investment Thesis

➢ Strong Presence of Major Employers: Regarding the property’s local area, it is in an opportunity zone, enjoys proximity to major employers (1) (many 
of which surround the subject property) as well as major educational institutions (Cambridge College, Suffolk University, Regis College, Lyndon State 
College, Northern Essex Community College, Lawrence Public Schools (plus neighboring schools of Merrimack College and UMass Lowell).

The appeal of Lawrence, and the surrounding area, has attracted major real estate investors/owners including Seyon Capital, Lupoli Companies, KS
Partners, Spear Street Capital, Contrarian Capital Management, Oaktree Capital Management, W.P Carey, Carter Validus, Atlantic Management
Corporation, Malcolm Brawn, Sun Life Assurance Company, Menlo Equities

(1) Major Employers: Lawrence General Hospital (direct neighbor to Everett Mills), New Balance, Amazon (moving into Merrimack Valley), NxStage Medical/Fresenius (portable
dialyses), Charm Science, Yaskawa-Solectria (solar invertors), Mass Hire (workforce training programs for advanced manufacturing), Lahey (Health Services), Greater Lawrence
Family Health Center, Lawrence Public Schools, Home Health VNA, GEM Group (promotional products), MACOM Technology Solutions (semiconductor), Microsemi- Semiconductors
(Nasdaq: MCHP), RM Technologies (Environmental Remediation), Aramark Uniform, Charm Sciences (rapid diagnostic tests), Fuji Food Products,

➢ The strong dynamics in the market are driving strong office/industrial leasing activity as well as rental rates with healthy low vacancy rates

Office - Lawrence, MA *CoStar Industrial/Flex - Lawrence, MA *CoStar

Office Rent Stable 
@ $19-$20/SF Industrial Rent Growing 

@ $8.50-9.50/SF 

Office Vacancy 
Stable @ 5% - 7%

Industrial Vacancy 
Stable @ 7% - 8%
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III. FINANCIAL INFORMATION
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Sources & Uses of Funds
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Property Renovation Improvement Program

The Capital Improvement Program is expected to be prudently implemented in a staged fashion to generate the highest level of 
impact while mitigating risk.

The staged funding is estimated as follows:
Year 1: $750,000
Year 2: $0
Year 3: $750,000
Year 4: $750,000
Year 5: $750,000
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Property Operating Income Pro Forma (with Major Operating Assumptions)

OPERATING INCOME PRO FORMA (6-YEAR)
OPERATING ASSUMPTIONS
The Sponsor has underwritten 
supportable operating
assumptions, as follows:

-Occupancy:  89.5% (stabilized)
-Credit Loss: 2.0%
-Market Rent:  $12-14/sf Office  

$7.25/sf Industrial
$15.00/sf Retail

-Inflation: 0% year 1 then 2%
-Expense 

Recoveries: $0.65/sf Electric
-Contractual Rent 

Increases: 3%/year
-Lease Term: 3-5 years
-Rollover 

Downtime:  9-12 months
Renewal Prob: 70%

-Tenant 
Improvements: $10-$15/sf Office
(Existing Tenants) $5-7/sf Industrial

$10/sf Retail
-Tenant 
Improvements: $17.50-$22/sf Office
(Vacant Space) $10/sf Industrial

-Replacement 
Reserves: $0/SF*
*Due to comprehensive $3M Capital 
Improvement budget

Footnote A: Base Rent assumes rental income from existing tenants (nominal rent from new leasing of  
vacant space – 2,456 sf or about $11,000).

Footnote B: Base Rent declines from replacing primarily TAW tenants as well as other tenants thereby 
causing downtime in rental revenue. 

Footnote A Footnote B
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Property 2020 Operating Income (Everett Mill + Stone Mill Combined)

*Please note, 2020 figures do not include potential rent forgiveness for select tenants of $25,000 – 65,000.
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Lease-Up of Vacant Space
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Property Detailed In-Place Rent Roll* 

* TAW tenants have a lease end date 
anticipated by Sponsor
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Property Detailed In-Place Rent Roll* (Continued)

* TAW tenants have a lease end date 
anticipated by Sponsor
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Projected Investor Returns
Manzo Freeman Development (the Operator / Sponsor) is offering investors (“Investors”) the opportunity to purchase 89.7% limited 
partnership interest pursuant to the following terms:

CAPITAL CONTRIBUTIONS                                                                                                        
LP (Investors) Equity Contribution: $4,375,000 (89.7% pro rata share)
GP (Sponsor) Equity Contribution: $501,900 (10.3% pro rata share)
Total Partnership Equity (“JV”): $4,876,900 (100%)

PROMOTE STRUCTURE TO SPONSOR
A. Operating Cash Flow Distributions:
Cash flow from operations will be distributed pro rata until all investors receive an annual cumulative non-compounding return on equity 
of 10%, after which the Sponsor will be entitled to a 25% promote.  

B. Capital Event (Sale/Refinancing) Distributions:
Capital from a sale or refinancing will be distributed pro rata until all investors receive from all distributions a 
-10% IRR, after which the Sponsor will be entitled to a 25% promote
-16% IRR, after which the Sponsor will be entitled to a 45% promote

FEES TO SPONSOR
• Construction Management Fee: 5% of Hard Costs
• Acquisition Fee: $180,000
• Disposition Fee (Sale Stone Mill): $70,000
• Asset Management Fee: $42,500 Per Year
• Property Management Fee: 4% of Annual Effective Gross Income
• Leasing Fee: $0.75 - $1.25 Per SF x Lease Term

INVESTMENT RETURNS TO LP INVESTORS (5-Year Hold Period) (Net of Sponsor Fees and Promote)
• Total IRR: 17.4%
• Total Equity Multiple: 2.0x
• Average Annual Cash Yield: 11%
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Summary of Terms

Initial Loan Amount $3.88 million

Future Funding for Capital Expenditures & Leasing Costs $6.57 million

Total Loan Amount $10.45 million

Term 5 Years

Interest Rate 4.05%

Amortization 2-Years Interest Only | 25-Year Amortization

Debt Financing Overview

Below is a summary of the terms based on an approved loan with Brookline Bank. 
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IV. SPONSOR
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Sponsor – Manzo Freeman Development, LLC

Company Overview

➢ Manzo Freeman Development, LLC (“MFD”) www.manzofreeman.com is a privately-owned real estate development 
firm with offices in Burlington and Hudson, MA. 

➢ MFD leverages 40-years + of direct real estate acquisition and development experience, in-depth local market 
knowledge, strong reputation, and track record of success. 

➢ MFD is a vertically integrated real estate acquisition development and management company with a full suite of 
services. The MFD team is highly experienced in acquisitions, due diligence, permitting, redevelopment, construction 
management, property management, asset management and accounting/bookkeeping/reporting, and leasing.

➢ The MFD team is currently comprised of six key members, including: 
o Mike A. Manzo Chairman & Director of Acquisitions
o Joe Freeman CEO & Director of Business Development
o Mike K. Manzo Managing Partner & President
o Alex Freeman Managing Partner & Director of Leasing
o Ali Freeman CFO
o Camilla Vivaldi Coelho Business Analyst & Property Management Associate

http://www.manzofreeman.com/
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Sponsor – Manzo Freeman Development, LLC

MFD’s mission is built on a set of three core value propositions…

Management

Owner and operator of various 
historic commercial buildings 
lending years of experience to 
understand the “quirks” and 

challenges that come along with 
redeveloping older buildings 

while still honoring the historic 
character

Leasing

Ability to offer creative leasing 
solutions to a wide variety of 

tenants, including bringing value 
to tenant buildouts and building 
upgrades with a network of loyal 

and local vendors and 
subcontractors providing 
innovative, efficient and 

effective thinking to get the job 
done right every time

Community

Build trust and strong 
relationships with local 

leadership and the tenant 
community, as we believe every 
conversation is an opportunity 
to learn who can support the 

building and community’s 
development effort.
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Sponsor – Manzo Freeman Development, LLC

…and community development is at the heart of everything we do.

For the Community

MFD worked with the Town of 
Hudson, MA to invest money to 
redo Broad St with new sewage 

lines, electric, curbing, sidewalks 
and pavement to improve the 

quality of the street parallel The 
Landing at Hudson Mills

By the Community

MFD partners with women-
owned businesses, local 

business owners and young up 
and coming entrepreneurs to 
create opportunities currently 

not available and support 
growth and development. MFD 
is committed to working with 

the people from the 
communities we build in
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Sponsor – Relevant Experience

Owned

➢ Mill Building – Walpole Station Business Center (265,000 sf) Manzo Sponsor

➢ Mill Building – Ashland Clock Tower Center (292,400 sf) Freeman Sponsor

➢ Mill Building – Landing at Hudson Mills (187,600 sf) Manzo Freeman Sponsor

➢ Mill Building – Landing at One Chestnut (432,000 sf) Manzo Freeman Sponsor

Sold

➢ Prysmian/Draka Building (Industrial; 128,000 sf) – Taunton, MA Sold

➢ Swank Building (Industrial, 242,000 sf) – Taunton, MA Sold

➢ North Dighton Complex (Industrial, 375,000 sf) – N. Dighton, MA Sold

Mill Building & Industrial Holdings & Track Record

Hudson Mill

Walpole Mill

Nashua Mill Ashland Mill
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Sponsor – Professional Biographies

Michael A. Manzo: Chairman & Director of Acquisitions

Mike was a Partner, Senior Vice President and member of the Senior Executive Team at The Beal Companies, the Boston-based real estate
investment company.

In his role as Partner, he directed the firm’s investment and development activities, focusing on commercial, industrial, life science,
healthcare, multi-family real estate development and investment opportunities. As a senior executive and Partner, Mike played an integral
part in directing the strategic direction of the Company as well as sourcing deals, reviewing development and investment opportunities,
and managing projects. He retains an ownership position in a number of Beal projects.

In his career, Mike has originated, arranged, and managed real estate investments, including, discretionary investment funds, and joint
ventures with a broad range of institutional partners, including Mitsui Co. of Japan, Cargill Financial Services, Rockwood Capital, and a
Sovereign Wealth Fund of the State of New Mexico. In addition, he has negotiated with and retained J. P. Morgan to seek an institutional
joint venture partner for the formation of a Health Care Properties Fund. Through these programs, Mike has directed more than $250
million of equity, with an aggregate property value in excess of $1.75 billion. He directly sourced the investments, structured the financing
and joint venture terms, and managed and supervised many of the projects for both day-to-day operations and investment performance.

Mike has had direct investments in a number of operating businesses as well. Manzo and investors were a Boston Metro licensee of Sav-A-
Lot stores and opened three successful “limited assortment” food stores. The investment was profitably sold back to Sav-A-Lot.

Mike was also a major investor and active board member for a large Metro Boston regional franchisee for Jiffy Lube Stores. The franchisee
developed over 30 stores and sold half of the stores and the operating business to the parent company of Jiffy Lube, Shell Oil, and leased
back the remaining stores for a 20-year net lease. This was a very profitable investment and paid dividends for 20 years.

Mike is a former President of the Greater Boston Real Estate Board and a Director and past Secretary of the National Association of
Industrial and Office Parks (New England Chapter). He is a Member of the invitation-only American Society of Real Estate Counselors. Mike
received his M.B.A. and a B.S. from The Pennsylvania State University.
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Joe Freeman: CEO & Director of Business Development

Sponsor – Professional Biographies

Prior to founding Manzo Freeman Development, Joe was General Counsel and member of the senior executive
team at Saracen Properties. As a senior executive and General Counsel, Joe played an integral role in directing
the strategic direction of the Company as well as sourcing deals, reviewing development and investment
opportunities, and managing projects. While at Saracen Properties, the company developed over 2M SF of class
A office and hotel space along the 128 corridor from Westwood, MA to Waltham, MA.

Founding The Freeman Firm, P.C. in 1992, Joe has represented a variety of commercial real estate clients
including South Shore Hospital, Cresset Partners, NAI Hunneman and Saracen Properties. Joe is a General
Partner of WD Homer LLC, the owner of the 292,000 SF mill building located at 200 Homer Avenue, Ashland, MA,
and owner of The Landing at Hudson Mills in Hudson, MA (215,000 SF mill), The Landing at One Chestnut in
Nashua, NH (432,000 SF mill) and soon to be The Landing at Everett Mills in Lawrence, MA (625,000 SF mill).

Joe has investments in a number of operating businesses and real estate partnerships. He is passionate about
real estate conservation and owns significant land holdings in Georgia timber property.

Joe received his JD from Boston College Law School and also attended University of Notre Dame Law School. He
also received a BS in finance from University of Colorado Business School.
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Michael K. Manzo: Managing Partner & President

Sponsor – Professional Biographies

Mike is a partner at Manzo Freeman Development with responsibilities that include assessing new acquisition or
development prospects, financial modeling, asset management, leasing, and deal and capital sourcing.

Mike spent the first 10+ years of his professional career in commercial banking, real estate finance and land
development. As a commercial lending Analyst and Portfolio Manager for FleetBoston Financial (now Bank of
America) in downtown Boston, Mike worked with a wide range of clients in the commercial transportation
industries, including railroads, marine freight shippers and affiliated freight container manufacturers and leasing
companies.

As a Financial Analyst for the A.D. Makepeace Company based in Wareham, MA, the world’s largest cranberry
grower and largest private landowner in eastern Massachusetts, Mike worked primarily on the launch of several
new residential developments on company owned land, including a 12-year master planned development of
over 1,000 acres of land in Plymouth, MA that incorporated residential, retail, office and public services uses plus
the permanent protection of hundreds of acres of pristine conservation land.

Additionally, Mike formerly co-founded Entegra Development & Investment, based in Andover, MA, a green
building consulting and LEED Certification firm servicing a wide range of commercial and residential clients.

Mikel holds an MBA from Babson College and BA from Brown University.
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Alex Freeman: Managing Partner & Director of Leasing

Sponsor – Professional Biographies

After earning her Bachelors of Science in business from Babson College, Alex spent four years consulting for
Pricewaterhouse Coopers (“PwC”) within their Advisory practice. Alex consulted for large financial services
clients including US global banks, professional services firms, private market clients specializing in real estate
investment and global paper and water chemical companies. She focused on developing strategies to enhance
current business processes to improve clients’ overall performance which she now leverages in her work as a
real estate developer at MFD.

Alex was a direct report to PwC’s US and Global Advisory leader, Mohamed Kande, supporting and developing
the rollout of PwC’s 2019 consulting and growth strategy. Alex also supported the carve out and merger of a $1B
paper and water chemicals business playing a key role in the deal’s management office managing nine
workstreams including VP and C-suite level personnel.

Alex also has venture capital, portfolio management and customer experience while working at General Catalyst
Partners, Warby Parker and Rough Draft Ventures.

Alex joined MFD in early 2019 bringing the skills, expertise and network she acquired while at PwC to the team.
She primarily specializes in tenant relations, leasing and property management.



37

Ali Freeman: CFO

Sponsor – Professional Biographies

Prior to joining the Manzo Freeman Development team, Ali has worked as an accountant for Laventhol &
Horwath in Portland, OR and Donald Engleman, CPA in Framingham, MA. For the past 20 years, she has
maintained her own accounting / bookkeeping practice for various lawyers, doctors, restaurants and real estate
investment and development companies across the country. Ali currently does the accounting / bookkeeping for
The Landing at Hudson Mills and The Landing at One Chestnut.

Ali received her BS at Northeastern University.
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Camilla Vivaldi Coelho: Business Analyst & Property Management Associate

Sponsor – Professional Biographies

After graduating in Architecture in Brazil, Camilla spent 5 years working in the development of 2016 Rio
Olympic Village, a residential complex with 31 buildings and more than 3,000 apartments, which was the
first neighborhood in Latin America to get a LEED Certification. She oversaw the architectural and landscape
projects, and coordinated with the construction team to ensure the quality and agility of the project.

In 2016, she became the property manager at the Olympic Village, and managed the maintenance services
for 136 apartments for the German and Belgium teams in which she had to resolve more than 300 issues
with strict deadlines.

Camilla graduated in 2020 from her MBA at Babson College where she was a Forte Fellow, Graduate
Assistant from Design Zone and Co-President of Real Estate Club. During her MBA experience, she did her
internship at Newmark Knight Frank in Boston focused in Biotech and Lab leases.

Throughout her professional career, Camilla worked in different areas of the real estate such as
development, property management and commercial real estate industry that will be valuable assets for her
work at MFD.
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V. MARKET INFORMATION
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Competitive Set – Office Rents 

5

1
2

3
4

7

Everett Mills

6

Property RSF Occ. Mkt Rent

(1) Riverwalk - 250 Merrimack St. (Office) 400,000 100% $20.00

(2) Riverwalk - 280 Merrimack St. (Office) 400,000 95% $20.00

(3) Riverwalk - 350 Merrimack St. (Office) 141,200 100% $20.00

(4) Riverwalk - 354 Merrimack St. (Office) 154,000 100% $20.00

(5) Riverwalk - 360 Merrimack St. (Office) 478,250 99% $17-18.00

(6) Riverwalk - 290 Merrimack St. (Retail) 55,540 93% $16.00 NNN

(7) Bell Tower - 60 Island St (Office) 147,000 97% $20.00

(8) One Canal Street – 1 Canal St (Office) 112,000 92% $15.00

* Source: CoStar

8



41* Source: CoStar

Property RSF Occ. Mkt Rent

(1) 250 Canal Street 317,000 82% $5 - $7

(2) 610 Broadway 296,200 89% $7

(3) 599 Canal Street 89,000 87%
$8.40 -

8.76

(4) 181 Canal St (Antique Mall) 60,000 100% NA

Competitive Set – Industrial Rents 

1

4

3

2
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Mill Building – Comparable Sales (Stabilized) 

222 3rd St Cambridge 

MA 02131

Price: $8 Million
Sale Date: 12/2017
SF: 190,772
Price PSF: $42
Occupancy: 100%

Price: $25 Million
Sale Date: 3/2019
SF: 287,570
Price PSF: $87
Occupancy: 79.8%

The Everett Mill

Price: $25.5 Million
Sale Date: 6/2020
SF: 81,000
Price PSF: $315
Occupancy: 100%

Price: $87 Million
Sale Date: 6/2019
SF: 114,712
Price PSF: $758
Occupancy: 81.9%

Price: $63.8 Million
Sale Date: 10/2018
SF: 201,417
Price PSF: $317
Occupancy: 99%

Price: $14 Million
Sale Date: Pending
SF: 292,400
Price PSF: $47
Occupancy: 86.5%


